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Success of 1931 Chevrolet 
Sales Credited to Continued 
Campaign on New Models, 


| 
Well-Planned Three Weeks Tour in Fifty-two Key| 


Cities, Followed by Show Campaigns 
And Another Tour 


By CHRIS SINSABAUGH 
2 TROUT, April 27.—One of the apparent reasons for the) 
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Austin Announces Lowest Price 
Business Coupe Listed at $330 


sparks from Detroit.. 


success so far of the 1931 Chevrolet sales campaign is | Contemporary Comment 


— —--—__—_——_ 


TODAY 


Page : 
New Profits in Delivering Build- 
ing Materials . Page : 
Editorial: “Mass Output”..Page 
Calendar of Coming Events 
Page 
Page 


that there has been no let-up in the activities of the executives | Chevrolet Sales in Rocky Moun- 


of the company since the new models were announced last 


* Novmber. 

FORD'S CINCINNATI dese eile sk oh aeek Ue ove 
PLANT STEPPING | 
UP PRODUCTION 


was the well-planned 


fifty-two key cities and the com- 
nany’s field representatives educated 


as to how to market the product 


| Then came the vigorous campaigns | 


at the national shows, followed by 
another long tour of the country by 
tactory folk which differed from the 
| first one in 
| salesmen who were given the selling 
instructions. That all this counted 
has been shown by the registration 
tables in which Chevrolet has been 
a leader since the first of the year. 

Not satisfied to let well 
alone, Sales Director Harry 


stuff was shown to the dealers in 
27.—Announce- 


Cincinnati, April 
ment of a step-up in production at 
the Cincinnati plant of the Ford 
Motor Company and a resumption 
ot full-time schedules, with the nor- 


mal operating force, by Aluminum 
Industries, Inc., was made this week. | 
The Ford assembly plant has been! 
an aa Pampa nal gpg 4 Klingler is at it again, the first shot 
men, its normal staff, is working | the new 
on a five-day week and eight-hour Detroit today when Klingler 
. » the departmental heads of the De- 

schedule. : troit staff met at the Statler 

Aluminum Industries, which for | | morning for 
the last your has been working on 200 of the field men from Detroit, 
a three to four day per week sched-/ mint Pittsburgh, Cleveland and_| 
ule, seven hours a day, with about | Fort Wayne. They are being ac- 
75 per cent. of the employee force, | quainted with complete and detailed 
last Monday began operations with | pnians of the company for the late 
a full force on a five-day, nine-hour | spring and summer selling seasons, 
basis. According to Vice-President | jt peing the idea to bring about a 
and General Manager H. J. Hater,| cjoser unity and co-ordination be- 
normal operations were resumed aS| tween the home office and the field 
a result of increasing demand, par- | representatives. 
ticularly trom the South and West,| The Detroit session is the 
which will keep the factory on the! nine to be held during May, 
present full-time basis indefinitely.|at one of the nine regional 
At the same time Hater announced | quarters. Zone managers and their 
that the Diamond division of the | staffs, numbering nearly 1,000 men 
company at St. Cloud, Minn., also | throughout the United States, will 
had stepped up production, 


each 


due in| 
great measure to demand for valves 
for replacement. 

R. F. Leonard, 


jings. Following Detroit, there are 
Norwood, O., on April 29; Atlanta 
Ga., May 1; New York city, May 35; 


| 


assistant manager 


(Continyed on Page 5) (Continued on Page 5) 


Chicago’s Spring Exhibit 
Sells $15,000,000 Volume 


citywide showings were held in 600 
salesrooms and about the streets 
The point was Stressed today that 
the spring showing was not intend- 
;ed to be so much a Sales drive as a 
‘dramatic means of presenting the 
branches. The event opened April ; 1931 car models to the public, secur- 
12 and ended yesterday. The new /| ing a deserving appreciation ot these 
car business is estimated at $6,350,- | automobiles by motorists and setting 
000, as compared with $6,118,000 for | the stage for the spring selling 
all of March and $5,635,000 for the | Season. 
corresponding April period last year;| Other 
used car sales are approximated at! public’s response were revealed to- 
$3,425,000, and sevice volume in ex- | day in the form of estimates that 
cess of $5,000,000. during the spring showing’s fifteen 
In all three respects car,| days 630,000 people visited dealer 
used car and _ service the | distributor and branch showrooms 
spring showing provided a decisive | throughout the city and suburbs 
impetus to the business pick-up | 250,000 viewed the ten community 
here, according to officials of the} parades held; 125,000 were attracted 
Chicago Automobile Trade Associa- | 
tion, under whose direction the 


Vancouver 


cut AGO, April 27.—An estimate 

of $15,000,000 was today given 
as the total volume of new car, used 
car and service sales during the 
Spring automobile showing among 
Chicago dealers, distributors and 


statistics reflecting the 


new 
sales 
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this | 
an all day session with | 


first of | 


head- | 


comprise the audiences at the meet- | 
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DODGE EXECUTIVES 
CITE REASONS FOR 
RENEWED OPTIMISM 


D* TROIT, April 27.—The growing 

spirit of optimism is genuine 
and the outlook for the future hope- 
ful, in the opinion of a group of 
Dodge Brothers sales executives who 
returned to Detroit recently from a 
series of trips into various sections 
of the country. 

In the party were General Sales 
Manager A. vanDerZee, Passenger 
Car Sales Manager W. M. Purves, 
Director of 
Truck Sales Manager 
Graves, and Director of Service D 
T. Stanton. The states covered 
were Wisconsin, Iowa, Minnesota, 
Texas, North and South Carolina, 
Virginia, Missouri, Arkansas, Missis- 
sippi, Tennessee, Ohio, New York 
parts of Illinois and Pennsyl- 
vania 

“At key points visited we 
the general spirit was one 
optimism,” said Mr. 
the spokesman for the 
but of course in some instances, 
cause of local conditions, this 
timism was not so pronounced 

“Dealers’ stocks of used cars are 
very low, we discovered, another en- 
couraging sign. In many Cé 
there is an actual shortage of good 
used cars and if dealers had them 


tain 


Walter S 
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NTIL further notice 

all mail for the ad- 
vertising department of | 
Automotive Daily News | 
should be addressed to 
| 350 Hudson St., New 
! York city. The tele- 


‘phone number is Canal 


|| 6-1000. 


| 


Stabilize 


|B 


| ninety-two h. 


' block and 


| ignition 


Advertising F. N. Sim, ! 


| Chrysler 


TLER, Pa., nai 27.—A new list price of $330, the 
lowest price of any car in the market, was placed on 
the new Austin business coupe at a meeting of distributors 
held here Friday, April 24. In addition to the announcement 
of new and lower prices the distributors were told of the 
expansion of the Austin line to include six body types, the 


business coupe, standard coupe, runabout, de luxe coupe, 


AUTOCAR ADDS 
NEW HEAVY DUTY 
TRUCK MODEL, 2 texe coure 


, Cabriolet, ‘tae passenger 
Panel delivery 

| Twenty-six distributors attended 
the meeting and heartily indorsed 
the new sales policies of the com- 
six-cylinder chassis models NA, NB! pany, which also embody new poli- 
NC and ND. all of which have the | cies regarding the sales of parts and 
same allowable gross weight, 22,000/ service. A new local advertising 
pounds, The allowable weight of the | campaign, which will be launched 
body and pay-load are 13,760, 13,500. | in the near future, was also approved 
13,340 and 13,180 pounds, respec- | at the meeting. 

tively. The wheel bases are 174! The distributors present repre- 
inches, 192 inches, 218 inches and | sented practically all sections of the 
242 inches, respectively. The six-| country. There was great enthusi- 
cylinder engine has a bore of 414! asm over the announcement of the 
inches and a stroke of 4% inches. new Austin business coupe at a 
is rated at 43.4 h. p. and develops | jjst price of $330. Attention was 
p. at 2,400 r. p. m. | called to the fact that it is possible 
L-head engine is cast iN/to deliver this Austin business 
has a two-piece remOv- | coupe in New York city, with ap- 
able cylinder head. The compres- proximately $40 worth of accessories, 
sion ratio is 5.1 to 1. The engine is/ a¢ $387.50, this price including all 
of three-point suspension. Full pres- | charges. 

sure lubrication is provided. Pistons | 


* cabriolet and panel delivery. 
| The new price list for the Aus- 
| 


tin line is as follows:— 
Business coupe 
Standard coupe 
Sumasent 


Ardmore, Pa., April 27.—The Au- 
tocar Company announces its new 


The 





are Of chipens’ yanediu sect aoa | STEWART TRUCKS 


exhaust valves of silchrome | 
steel. The crank shaft is supported 
by seven main bearings and the 
cam Shaft by five bearings. Battery 
used. Carburetion is by 
1*,-inch carbureter, 

tank. | 
-disk dry-type 

of the 
friction 


the 


NOW BEING MADE 
IN FORT ERIE, ONT. 


27.—The Stewart 
Motor Corporation here announces 
the organization of the Stewart 
Truck Corporation of Canada, Ltd., 
with offices and plant located at 
Fort Erie, Ont. 

“Hundreds of Stewart Trucks are 
now operating in Canada from Hal- 
|}ifax to Vancouver” says E, Hall- 
man, Canadian sales manager, “and 
|}in order to support our distributor 
‘and dealer organization and to give 
owners Stewart service the Ca- 
|nadian corporation was formed.” 


Is 
a Stromberg 
fed from a vacuum 

The clutch is a two 
with an outside diameter 
lining of 11 inches. The 
area is 247 square inches. 

The transmission has four speeds 
forward and one reverse. The trans- 
mission gear ratios are: reverse 6.4 
to 1; first, 6.34 to 1; second, 4.12 to 
1; third 1.95 to 1; high, direct. 

The front axle is a reverse Elliott 
type with I-beam section. 

The drive is transmitted through 


Buffalo, April 


(Continued on Page 2) 


Late News sws Flashes 


Detroit, April 27.—City officials, after an analysis of 
11,000 welfare cases, declare that approximately 40 per cent. 
of the workers on the list belong to the automotive trades. 

* * * 

Detroit, April 27.—The twenty-second semi-annual con- 
vention of the Association of National Advertisers is in 
session here. At today’s session B. E. Hutchinson, vice-pres- 
ident and treasurer of the Chrysler Corporation, is sched- 
uled to deliver a paper on “How to get 1931 value for the 
1931 sales and advertising dollars.” Tomorrow Cliff Knobel, 
advertising director, speaks on “What the adver- 
tising department can contribute to the education of sales- 
men and dealers.” 


27. 


+ 
97 


amt. 


* + 
Cleveland, April —White Motor Company declared 
the regular quarterly dividend of 25 cents on common, pay- 
able June 30 to stock of record June 12. At the annual stock- 
holders meeting directors and officers were re-elected. 


Used Car Market 


ae See Page 9 
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Used Car Sales Keep Ahead 


Of New in Hamilton County 


INCINNATI, April 27— With)in front, will involve an estimated | 


March showing a 6 per cent. | 
decrease in new car registrations in 
Hamilton county and the daily aver- 


age for the first week of April six 
cars under March figures, the out- 
look is characterized by dealers as 
“not so bright,” though all still are 
hopeful that the predicted upturn 
about the middle of April will ma- 
terialize. 

Beautiful spring weather during 
the last three davs lends encourage- 
ment, though there is no account- 
ing for weather conditions and be- 
lated storms may have an effect on 
motor vehicle demand until spring 
starts in reality. 

One gratifying feature is that 
used car sales are so far ahead of 
new car demand. New car registra- 
tions, including commercial cars and 
trueks, in March totaled 1,276, as 
compared with 1,338 in February 
and 1,727 in March, 1930. At the 
same time, used car registrations 
were 5,770, compared with 4,816 in 


February and 5,973 in March a year | 
ago. This gives the used car sales 


a lead of 2 per cent. over February, 


expenditure of $75,000,000, while the 
outlay for property for trackage, 
viaducts, freight houses, etc. will 


/bring the total cost to $200,000,000. | 
this expenditure | 


Practically all of 
for labor will go to Cincinnatians, 
and materials, insofar as jis pos- 
sible, will be purchased here by the 
railroads. Much of this money is 
expected to find its way to the auto- 
mobile field. A new post office 
building and other construction in- 
volving a large outlay 
to eliminate the unemployment 


problem for the next two years, at | 


} least. 


, bit gloomy, and hope for the up- 
ward trend the middle of this month 
may not materialize, there is every 
confidence that the second quarter 
will show a splendid increase, ac- 
cording to leading distributors and 
dealers. 


GREYHOUND LINE 
REPORTS GOOD GAIN 
IN NET EARNINGS 


1931, and a decrease of only three- | 


tenths of 1 per cent. compared with | 


March, 1930. 

Sales for the first quarter of this 
year were 17.7 per cent. under the 
first quarter of last year, including 
commercial cars and trucks. Used 
vehicles showed a decrease of only 
four-tenths of one per cent. com- 
pared with the first quarter in 1930. 

New passenger car sales exclu- 
sively in March were 1,072, as com- 
pared with 1,267 in February. The 
February figures, however, included 
296 Whippets. sold at a greatly re- 
duced price when the factory de- 
cided to discontinue manufacture of 
that type. 

Only nine types of cars showed an 
increase last month over the same 
month a year ago, Studebaker lead- | 
ing with an increase of 216.8 per 
cent., and Willyvs-Knight following 
closely with an increase of 120 per 
cent. 

The other seven cars showing in- 
creases in order were: Auburn, 80 
per cent.; Plymouth, 63.6 per cent.; 
Buick, 48 per cent.: Oldsmobile, 40 
per cent.; Packard, 37.5 per cent.; | 
Dodge, 17.7 per cent., and Chevrolet, 
16 per cent. 

Ford and Chevrolet again led the 
field in March, the former account- 
ing for 33.5 per cent. of the total 
and Chevrolet 26.2 per cent. The 
ratio in February was Ford 28 per 
cent. and Chevrolet 23 per cent. 
During the first quarter of this year 
Ford sales constituted 30.6 per cent. 
of the total and Chevrolet 24.8 per 
cent. 

Total sales of new vehicles for the 
first three months this year were 
3,573, compared with 4,349 during 
the first quarter of 1930, and used 
car sales for the same respective 
periods were 16,213 and 16,882. 

The sharp upturn in used car 
sales is attributed to a great extent 
to the soldier bonus and some of it 
also May be represented in new car 
sales. Construction work on the 
new railroad terminal 


to absorb a 
employment, lending much hope to 
dealers. The depot proper, with 
roadways leading to and from the 
structure and the plaza and park 


great 


AN 
OPPORTUNITY 


A prominent company sup- 
plying automobile manufac- 
turers desires the services of a 
sales representative. He must 
have experience and standing 
in the field. Communications 
will be received in strict con- 
fidence. Address Box 280, care | 
The Automotive Daily News, 
350 Hudson St., N. Y. City. 


| 
| 


| 
| 


is scheduled | 
to start May 1, and this is expected | 
deal of the un- | 
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Chicago, Hl., April 27.—Substan- 
tial increase in net earnings of 
Greyhound bus companies in 1931 is 
indicated by the volume of traffic 
handled at lower costs during the 
first quarter, according to C. E. 
Wickman, president of the Grey- 
hound Corporation. 

For the two months ended Febru- 
ary 28, 1931, combined operating 
costs of the Greyhound bus com- 
panies were 2.4 cents lower per bus 
mile than in the first two months of 
1930. Combined gross revenue for 
the period increased 69 cents per 
bus mile as compared with the same 
period last year. Combined operat- 
ing deficit decreased from $653,212 
| in the first two months of 1930 to 
$107,911 in the first two months of 
this year. Winter months are nor- 


mally a deficit period for bus com- 


panies. 
Passenger 


1930 than 1929. This is a fact 
which Mr. Wickman regards as 
“especially significant in a year of 
general business depression when 
most transportation systems experi- 
enced a marked decline in operating 
revenue.” 

Greyhound Lines in 1930 operated 
112,611,551 bus miles and carried 25.- 
717,979 passengers. Consolidated net 


in 


income in 1930 amounted to $296,794 | 
as compared with $1,337,812 in 1929. 


In accordance with its policy of 
developing two balanced systems in 
the East. The Greyhound Corpora- 
tion during 1930 disposed of its 
principal subsidiaries in this terri- 
tory to affiliated companies This 
was one of the factors responsible 
for lower net income during the 
year. Profits from sale of securities 
showed a marked decline in 1930. 


FORD JERSEY OUTPUT 
NOW 550 CARS DAILY 


Edgewater, N. J., April 27.—Mem- 
, bers of the Purchasing Agents’ Asso- 
ciation of New York enjoyed a tour 
of inspection through the plant of 
the Ford Motor Company. The 
group was first entertained at lunch 
New York by the Caswell Motor 
Company 


in 
which had arranged the 
furnished buses to 
carry the party to Edgewater. The 
Ford plant at Edgewater is one of 
the most up-to-date assembly plants 
with extensive use of conveyors 
throughout. The agents were shown 
the process of assemblying a car 
from the first piecing of the various 
parts of the body to the final join- 
ing of the chassis, wheels. fenders, 


excursion and 


;steering apparatus and body. 


The present daily preduction at 
the Edgewater plant totals about 
550 cars, aS compared with a maxi- 
mum capacity of 800 cars. 


NEW CADILLAC DEALER 
Newark, N. J., April 27.—The Kas- 
sel Cadillac, Inc., has been formed 
by Isaac Kassel, Bernard Kassel 
and Helen Deignan, Newark. 


is expected | 


While conditions right now are a 


revenue of combined | 
Greyhound companies was larger in | 


a further notice 

all mail for the ad- 
vertising department of 
Automotive Daily News 


|| should be addressed to 

350 Hudson St., New 
'|| York city. The tele- 
phone number is Canal 


6-1000. 


AUTOCAR ADDS 
NEW HEAVY DUTY 


| 


(Continued from Page 1) 


Spicer universal joints to the full 
| floating rear axle. The final drive 


'is through a double reduction. The | 
to | 


gear ratios available are 6.49 
1; 7.09 to 1; 7.78 to 1; 8.59 to 1. 

In the NA and NB models the 
frame is of 8x3x% inch channel 
section. The section of the NC and 
{ND models is 9x3x'% inches. 

Front springs are 2'2 inches wide, 
|40 inches long and have 11 leaves 
per spring. The rear springs are 3 
inches wide, 54 inches long and have 
13 leaves per spring. 

The over-all lengths for the differ- 
fent models are NA, 2675, inches; 
NB, 2917. inches; NC, 320 inches, 
and ND, 344! inches. The distances 
from the back of cab to center line 
of rear axle are, respectively, Na, 


86’. inches; NB, 104!, inches; NC, | 


130'2 inches, and ND, 155 inches. 
Back of cab to end of frame is, NA, 
1/150 inches; NB, 174'4 inches; NC, 
202°, inches, and ND, 2267, inches. 
Standard accessories include front 
bumper, complete kit of tools, spare 
wheel carrier, spare Budd disk wheel, 
speedometer, cow] lights. 
Standard tire equipment 
cord pneumatics, single front 
dual rear on 


is 36x8 
and 


able. 


EASTERN JOBBERS 
HEAR OF N. S. P. A. 
PAYMENT PLAN 


pose of hearing T. C. Duggan, mer- 
chandising service director of 
National Standard Parts 
| tion, tell of the recently created N. 
ee P. A. maintenance division and 
| the time payment repair plan, 115 
' jobbers and members of their or- 
ganizations from Eastern states 
were present at a Dutch treat din- 
ner at the Hotel New Yorker. 

In his 


‘maintenance division is to bring 
more service work to the shop op- 
| erator, assist him in handling it on 
| the most efficient basis and permit 
him to sell it on convenient terms. 
the same as_ offered by retailers of 
other commodities, such as radios, 
furniture and new cars. 

The N. S. P. A. maintenance di- 
| vision, Duggan said, is an oppor- 
| tunity for the jobber members of 
the association to render their cus- 
tomers a _ definite assistance by 
helping with the formation of local 
maintenance sections. 
BORG WARNER REPORTS 

21 CENTS A SHARE EARNED 

Chicago, April 27.—The net in- 
come of Borg Warner Corporation 
for three months ended March 31 
1931. was $334,667 after all charges 
including depreciation and Federal 
taxes, it was announced today. 
After provision for preferred stock 
dividends and deduction for minority 
interest in subsidiary 
this equaled 21 cents a share on 
1,230,802 shares of common _ stock 
outstanding, nearly all of which was 
earned during March. The con- 


solidated balance sheet of the Borg | 


Warner Corporation as of March 31 
shows a gain of $161,000 in net 
working capital since January 1. 
C. I. T. OPENS NEW 
AT BAY SHORE, 
New York, April 27. 
the increase in its volume 
ness on Long Island, C 
poration has established an office 
at Bay Shore in the First National 
Bank and Trust Building to give 
localized service to dealers and pur- 
‘chasers in Suffolk county. 


OFFICE 

oe ee 
Because of 
of busi- 


TRUCK MODEL. 


Budd disk wheels. | 
Other optional] tire sizes are avail- | 


New York, April 27.—For the pur- 


the | 
Associa- 


illustrated’ talk, Duggan | 
| pointed out that the aim of the! 


companies, | 


I. T. Cor- | 
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A Busy Dealer 


* * 


Bus Competition 


| 
| 


Chris Sinsabaugh—Detroit Editor 
STENING in the other noon when W. J. McAneeny was” 


I 
L addressing Aaron De Roy’s dealers here, I heard the 
president of Hudson-Essex tell a story that might have been 
written by Horatio Alger. It was about a young man who 
had started as a mechanic, with the hope of eventually becom- 
ing an automobile dealer, whose ambition was gratified only 
last January when he took on Hudson-Essex. 

“A little while ago, while we were in Chicago, I met a 
young man in a distributor’s store, a new dealer, and invited 
him to join us in a walk through the place,” said McAneeny. 
““*No,’ he said, ‘I haven't got the time. I have sold three 
cars this morning and I have to get back to my store. I may 
sell another one.’ 

“In the evening we went to see a new dealer who was 

putting on a display. Mr. Abbott, Mr. Johnson and I went 
there. It was the same dealer we had met that morning. 
'‘Did you sell another car?’ I asked, remembering the talk 
earlier in the day. ‘I sure did,’ he replied. ‘I am in a hurry 
now. I have to get home to shave and dress for a dance I am 
giving here in the store tonight. Every one in the neighbor- 
hood knows me and I am inviting 10,006 people to my party. 
| I'll probably sell another car tonight.’ 

“That young man was selling-minded. 
dealer, a young man with his life in front of him. He has no 

| past to regret, he knows nothing about a depression. He 
/had worked eleven years as a Hudson-Essex service manager 
and now he is set to sell automobiles.” 
x * »” 
ENSING a story behind this story, I checked up and found 
that the hero of the tale, Leonard Scholl of Scholl Motor 
Sales on South Halsted Street, Chicago, has, in the short 
time he has been on the selling side, less than four months, 
climbed from the bottom and now is a leader among the 
fifteen Hudson-Essex retailers in the Chicago-proper zone. 
Incidentally, he sold six cars last Saturday and Sunday, they 
‘tell me, Crying one’s wares, faith in his proposition and 
ignoring all talk of a depression have landed him at the top. 
« + * 
OMPETITION furnished by the motor bus and the motor 
truck has wiped out two more interurban trolley lines in 
this immediate neighborhood, and it would seem as if the 
final chapter for this sort of transportation in Michigan is 
being written. Last week the Detroit-Monroe-Toledo and the 
Detroit-Pontiac-F lint lines operated by the Eastern Michigan 
System were discontinued. 

The management makes no bones about it—it says that 
it is quitting because the heavy decrease in passenger and 
freight traffic has hit its system so hard that it cannot make 
even operating expenses. On the other hand, it says, the 
bus and truck lines have not been seriously affected by indus- 

| trial conditions. 

When the United Railway System, of which these lines 
were originally a part, was formed twenty years ago, it was 
regarded as one of the best in the country. The first to be 

| discontinued were the lines to Ann Arbor and Jackson and to 
Mount Clemens and Port Huron. But times have changed. 


| x z X« 

ENTIMENT, maybe, had something to do with the enter- 

S ing of a Stutz in this year’s 500-mile race at Indianapolis, 

but I venture to predict that the thought back of it on the 
part of President E. S. Gorrell of the Stutz company was to 
demonstrate the stamina and speed of a stock car in a field 
that will be made up of out-and-out racing machines. Of 
course the Stutz is not expected to win in such company, but 
it surely will prove some of the contentions of the manu- 
facturer. Corum will drive it. Corum, who teamed it with 
the late Joe Boyer in 1924, when they won the classic. The 
Bearcat Stutz will be powered with the new eight-cylinder 
engine with four valves per cylinder and double overhead 
camshaft. 

Those who watched the running of the first of the Indi- 
anapolis races in 1911 will remember the Stutz in that event 
—practically a hand-built model of a stock car, Harry Stutz’s 
first one, which finished in the money and created for itself 
ithe slogan, “The car that made good in a day.” 


He was a new 





_AUTOMOTIVE DAILY NEWS, TUESDAY, APRIL 28, 1931 3 





New Profits i in Delivering Building Materials 


eee —eS ee — 


PLANNING SALES TO REDUCE 
TRUCK IDLENESS ADDS 
TO PROFITS 


In view of the opening of the spring and summer and building season 
at this time and the anticipated marked increase in public works, this 
report of a survey conducted by the General Motors Truck Company, 
Pontiac, Mich., covering the profits from delivery of building materials, 


is especially timely. 
entire report in serial form. 


Automotive Daily News is pleased to present this 
Complete text of this report in pamphket | 


MERGER OF 5 BUS 
LINES WILL LINK 


FOURTEEN STATES 


| sion of the Toms River-Point Pleas- 

} ant bus service of the Pennsylvania 

Winston-Salem, N. C., April 27.—| 

| The merger of five bus lines, includ- 
| ing-the Camel City Coach Company, | 
whose headquarters is at Winston- | 


| Salem, making one system to be 


form is available at all General Motors Truck Company's dealers and | 


distributorships. 


URING the investigation which 
preceded this report many 
dealers were found who were mak- 
ing intensive efforts to overcome 
dull periods by 
effort. But not all dealers are 
pressing this profitable type of ac- 
tivity. 
means loss on truck operation, it is 
well within the scope of this report 
to point out successful methods be- 
ing used to increase sales yolume 
during these dull periods. 
Special Sales Effort Is Profitable 

It is seldom possible for a single 
buiiding-material dealer to make 
great progress alone in his commu- 
nity in educating consumers to the 
advantages of winter building. 
Many dealers, of course, make strong 
efforts to tie in with national ad- 
vertisers among the materials man- 
ufacturers who are advocating win- 
ter building in their publicity. 
Other dealers are co-operating with 
local contractors and union groups 
to put across the winter building 
idea 

For 
dealer 
these 
an carlier 
ing job 

Etfort of this type is helpful. Every 
time a prospective home builder can 
be induced to start the building job 
earlier ini the year, the dealer has 
done two things: (1) he has created 
more volume for the late winter 
months when business is below nor- 
mal; and (2) he has made his job 
of meeting peak demands of the late 
spring months that much easier 
Both of these results mean greate 
protit 1 the dealer. 

Similarly, the dealer who en¢ 
ages the prospective builder to start 
the operation In the late summer or 
fall rather than to wail until spring 
is building volume for the light fall 
months and reducing peaks for the 
Spring months. 

Advertising and sales effort—built 
around the “start now” idea for the 
major building job—is_ profitable 
promotion effort for the late yinter 
and early fall seasons. 

It is in the small building or re- 
modeling job, however, that the ma- 
jority of dealers have found the 
most profitable solution to their dull 
slump. Many remodeling 
jobs can be undertaken in the win- 
ter months as well as the summer 
months. Here are some typical ac- 
tivities along this line which have 
proved profitable 

Special campaigns for store front 
and siore interior remodeling. These 
campaigns are best undertaken in 
December, with a view to handling 
the job in January or February. 
January sales can then be tied in 
with the remodeling idea, and Janu- 
ary or February normally dull 
months in general merchandise 
stores—can be set the date for 
handling the job 

Int 
can handled in the 
season. New woodwork, floors, 
wall partitioning, etc., can be 
dled easily. Major remodeling 
can be sold to families who are 
customed to winter vacations 
warmer climates, 

Farm sales—barns, fences, broode: 
houses, pens, etc.—should be a 
profitable activity for the entire fall 
Season, especially in regions where 
the fall harvest provides a large 
Share of the farmer's income 

Local advertising campaigns, tied 
in with national efforts on home re- 
modeling, 
Campaiens 
months. 

Campaigns on insulating jobs and 
roof jobs are sold most easily in the 


however, the 
results along 
encouraging 
major build- 


the most part, 
can get best 
lines simply by 


start on the 


he 
our- 


Season 


as 


winter 
new 
han- 
jobs 
ac- 
in 


dull 


ve 


for fall and _ winter 


o——_ 


well-directed sales | 


And since enforced idleness | 


‘rior remodeling jobs for nomes | 


are frequently profitable | 


fall, when the approach of winter 
may spur the buyer to quick action. 

Sales effort directed at building up 
dull seasons is doubly profitable. It 
provides a normal profit on the jobs 
sold, and it tends to minimize losses 
which always are present when men 
and machinery are idle. 


PLANNING WORK FOR 
TRUCKS 

During this survey many dealers 

were found who had developed plans 


IDLE 


| Dominion Stages, 


for keeping trucks busy even when | 


the volume of regular building ma- 
terial deliveries could not be brought 
up to a satisfactory level. In general, 
their efforts were of three kinds: 
(1), planning yard and truck main- 
tenance work; (2), developing special 
dull season lines; (3), undertaking 
special hauling on contract. 
Planning Needed Work for 
Seasons 

When dull seasons offer extra 
truck time, the dealer's first con- 
cern should be to place his trucks 
and his yard in the best possible 


Dull 


| affliliated Greyhound Lines 


known as the Atlantic Greyhound | ...:0q or discharged at Manasquan 
| Hmes, covering 5,000 miles of high-| Bed anasqua 
way in fourteen states, was an-| 


nounced by J. L. Gilmer, president | 


of the Camel City Coach Company. 
The five concerns are Camel City 
Coach Company, Winston-Salem; 
the Camel Lines of Georgia; 
and Gray Transit Company, head- 
quarters at Charleston, W. Va.; Old 
headquarters at 
Roanoke, Va. and the Skyland 
Stages, headquarters at Asheville. 
In the announcement of the con- 


solidation it was disclosed that the | 
five concerns now operate buses a 


total of over 10,000,000 miles an- 
nually and that they carry 
than ten million passengers 
nually, 

Economy in operation, 
tion and simplicity in schedules, ad- 
vertising inauguration of added con- 
venience for the traveling public, 
and the availability of the services 
of thousands of Greyhound ticket 
agents in this country, were given 
as the outstanding reason for the 
merging. 

Through the connections with the 
and 


an- 


| other important connectiing carriers, 


condition for handling the work of | 


coming season profitably. Needed 
overhauling should be done while 
trucks are idle—not at the peak of 
the season when repair work means 
costly loss of service The yard 


the 


should be placed in order and needed 


changes in yard arrangement—such 
as were suggested earlier in this re- 
port—should be made. And as the 
busy season comes on, stock should 
be replenished. 

All of will 
both for 
the same 


these activities 
ally provide some work 
trucks and men, and at 
time place the dealer in an excel- 
lent position to make a_ greater 
profit during the coming season 
For example, paved roads and fast 
trucks have made it practical for 
the dealer to reach out to his 
sources of supply and save money 
on incoming shipments by using 
his own trucks. Woodwork, hard- 
ware, paints, cement and_ other 
items can frequently be stocked at 
lower delivered prices in this way 
Building Dull Season Lines 


Many buildin:; material dealers 
of course, are also coal dealers, anc 
some of these have found it possi- 
ble to use at least a part of their 
tleet for both types of deliveries 
by changing body mountings or by 
using materials dumps for coal de- 
liveries. But this is not the only type 
of winter business open to the dealer 
who wants to take On a winter sea- 
line. Firewood for open grates 
proven a_ profitable line for 
many dealers in recent years. Fer- 
tilizers for lawns, gardens and golf 
courses offer an early spring line. 
Bone meal and other stock foods 
offer a winter line to the rural and 
semi-rural dealer. The _ building 
material dealer should concentrate 
on finding and adding these sea- 
sonal lines. 

Placing Trucks in Profitable Work 

A number of dealers report that 
they have found it profitable to hire 
their trucks out to others whose 
truck needs are greater during win- 
months. One such source of in- 
come is in hiring out dump trucks 
to the city or county for snow-re- 
moval work. Platform stake trucks 
can be hired out for Christmas sea- 
son deliveries if equipped with a 
canopy or canvas to protect the 
loads. The fact 
a rail siding convenient for handling 


son 
has 


ter 


usu- | 


| bus 


|May 1 


that the dealer has | 


almost any type of incoming or out- | 


going shipment offers another great 
field of possibilities for signing up} 
dull-season hauling. 

In hiring trucks out to others, 
however, the dealer should observe 
three very important rules: 

1. Be sure that loads can be han- 


| 
| 
| 


the Atlantic Greyhound Lines, it is 
stated, will offer a complete service 
extending from the Atlantic to the 
Pacific and from the Great 
to the Gulf. This new arrangement 
will be effective May 1 

The Camel City Division will oper- 
ate seventy-five modern buses. How- 
ever, the entire Atlantic Greyhound 
system will operate a fleet of more 
than 200. Ine whole system will 
operate buses of standard Grey- 
hound colors, blue and white 


COMPLETELY EQUIPPED 


100-BUS GARAGE OPENS, 


A new 
capacity 


Montclair, N. J., April 27 
bus garage, with storage 
for 100 buses, has 
by -ublic Service Co-ordinated 
Transport. The new garage, which 
located at 101 Greenwood Ave., 
near the Walnut Street station of 
the Erie Railroad, will provide 
greatly improved facilities for 
buses formerly housed at 
Notch garage, now closed 
the Montclair carhouse on 
field Avenue 

The garage is a 
proof structure built of brick 
the second floor are three executive 
officers and operators’ lounging 
rooms equipped with shower baths 
On the main floor at one side 
garage a lower level shop, 
equipped for maintenance and re- 
pair work. Inspection runways pro- 
vide facilities for the inspection or 
repair of six buses at one time. 
Forced draft ventilation keeps 
air within the garage fresh and pure 
at all times 

The buses of four 
lines serving Montclair will be kept 
in the new garage; the Caldwell- 
Montclair-New York and the Upper 
Montclair-New York super-service 
bus lines, the 
and the Paterson-Montclair-Orange 
lines. A fleet of thirty Yellow 
Cabs, serving Bloomfield, Montclair 
and Glen Ridge, will also be kept 
in the new garage 


Is 


and af 
Bloom- 


two-story, tire- 


is 


Public 


NEW INTERURBAN LINE 
Hornell, N. Y., April 27 Che 
Hornell - Allegany Transportation 
Company plans to begin = service 
on a new interurban bus 
line between Hornell and Olean, op- 
erating over the Liberty Highway, 
route 17. It is planned to make 
three round trips daily. 


dled without overloading or abusing 
the truck. 

2. Be sure the truck is driven by 
a competent, reliable driver, prefer- 
ably the dealer’s own driver. 

3. Be sure that the rate charged | 
promises a fair profit. 

(TO BE CONTINUED.) 
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Along the Bus Routes 


BUS LINE EXTENDED 
Trenton, N. J., April 27.—Exten- 


in- 
ap- 


General Transit Company to 
Manasquan has been 
proved by the Board of Public 
ity Commissioners. It was directed, 
however, that no passengers be ac- 
except at the station of the New 
York Long Branch Railroad. 


GETS BUS FRANCHISE 
Springfield, Hl., April 27.—The 
Commerce Commission has 
authorized the Blue Motor Coach 
Lines, Inc., to operate bus service 
between Morris and _. Princeton, 


serving Starved Rock Park, Ottawa, ; 


Marseilles and Seneca. 
RESTORES BUS SERVICE 
Chardon, O., April 27 
which has been without bus service 
to Cleveland for some time, will 
again have that transportation. 
state Public Utilities 
|has granted the Nichols Bus Com- 
pany permission to make two round 
daily, effective immediately. 
Burton and several small interven- 
towns will be included on the 
route. 


ADDS NEW EQUIPMENT 
Erie, Pa., April 27—The_ Erie 
bus operating sub- 
Erie Railways Com- 
in service on its 
twenty- 
nine-passenger Yellow Coach buses 
equipped with air brakes and air- 
operated doors, safety glass and con- 
sidered the latest word in coach con- 
struction for semi-interurban serv- 


ice, 


of the 
has placed 


sidiary 
pany, 


15 BUSES IN OPERATION 
Trenton, N. J., April 27 
ervice on the 


Util- | 


Chardon, | 


The | 
Commission | 


Trolley 
Trenton-Camden line 


has been discontinued and 15 buses 
placed in operation as a permanent 
substitute. At the same time, the 
Warren Street terminus om the line 
was abandoned, buses using the 
Perry Street terminal instead 


PLANS BIG BUS SYSTEM 

Olean, N. Y., April 27.—Extension 
of the motor bus lines of the Alle- 
gany Motor Coach Company, op- 
erating extensively along the south-~ 
ern tier of New York State, to in- 
|clude practically every community 
in Cattaraugus county, and into 
Allegany, Chautauqua and Erie 
counties, is planned by Alvin R. 
| Bush, president and general man- 
| ager, 


URGES REGULATION 

New London, Conn., April 27-- 
John J. Pelley, president of the New 
York, New Haven & Hartford Rail- 
road, recently urged definite regula- 
tions for highway transportation 
patterned along the lines of those 
applied to railroads, in an address 
| before a group of service clubs here. 
No transportation for hire on the 
highways should be permitted un- 
til a certificate of necessity and 
convenience has been granted, he 
| Said, 


BUS SERVICE RESUMED 

Millville, N. J., April 27.—Bus ser=- 
vice between Bridgeton and Mill- 
ville has been resumed after a two 
months’ delay. Permission to oper- 
ate the bus lines and the approval 
of two franchises were given by the 
| Public Utilities Commission. At the 
present time there is but one bus 
company operating between the two 
cities. That is the Breisford and 
Brown Company The Cumber- 
land Coach Company expects to 
operate buses over the route within 
the near future. This company 
awaiting the arrival of new buses. 
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ITH such quality, 


prices, discounts and factory policies, 


Willys. dealers have profit possibili- 


ties not only beyond anything in 


the past, 


competition.” 


but also unrivaled by 


—Henderson Overland Co., 


Youngstown, 0. 


Write or wire for franchise particulars 


Willys Overland, lac., Toledo, 0 


Willys-Overland, Led., Toronte, Can. 


WILLYS 


A BIG SIX priced like a four 


A POWERFUL EIGHT 


. . . 


A BRILLIANT KNIGHT... 


2NEW WI 


LLYS TRUCKS 
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Mass Output 


N a report to the International Chamber of Commerce by 
a committee headed by William Butterfield, there are some 
extremely interesting comments on the American industrial 
ideal of mass output. The report insists that while the 
development of mass production has been a powerful factor 
in stimulating the industrial growth of the United States it 


has not been the controlling factor. 

The committee believes that the factors responsible for 
our industrial development are the abundance of national 
resources, lack of artificial trade barriers, the inventive 
genius of American scientists, the business acumen of Amer- 
ican industrialists, the mechanical ingenuity of American 
engineers and the skill of American craftsmen. 

Undoubtedly all these various contributions have helped 
in our industrial development and the ultimate result has 
been mass production. Few observers would deny that mass 
output is the backbone of American industry today; it is the 
salient characteristic that makes our industry what it is. 

The Butterfield report goes on to note the benefits that 
the mass production idea has brought to the country. It has 
tended to raise standards of living and increase the national 
wealth of the country by bringing about increased produc- 
tivity per individual, thus making possible the payment of 
higher wages, shorter hours and lowering the cost of produc- 
tion to bring innumerable types of products within the range 
of all consumers. 

It may be noted here that mass production brings with 
it certain dangers. It is quite possible that this system of 
producing hundreds where tens were turned out before may 
easily bring about a situation of temporary saturation of the 
markets. A convincing case may be made out for the opinion 
that this is just the situation that has brought about the 
depression that we have been “enjoying.” Production by 
mass may easily reach a stage of efficiency where it over- 
shoots its mark. Development of efficiency in production 
lifts the volume of products faster than the consuming power 
of the nation is able to absorb it. The situation is very much 
the same as occurs in a mechanized industrial age, when the 
speed of the machines develops too fast to permit taking up 
the labor slack caused by the mechanization of jobs formerly 
done by hand or by slower machines. 

However, all our experience indicates that eventually the 
markets work off their surpluses and the buying power of 
the country again begins to catch up with the efficiency of 
industry. 

We have had a most illuminating example of this condi- 
tion in our own industry during the past year. The total 
registration of motor vehicles, for the first time, increased 
very little. It is possible that in 1931 the registration total 
may even sink a little. Yet nothing is surer than that in 
1932 or 1933 the buying power of the country will struggle 
back to its normal! relation to production and registrations 
will resume their normal upward tendency. 


We Wonder Why 


N spite of a most unfavorable summer from the standpoint 

of business, more than 6,000,000 motor vehicles crossed 
the Canadian border in 1930. The vast majority of these 
cars were owned by Americans seeking the oases of our north- 
ern neighbor, 5,409,000 permits being issued for cars from 
the United States. 

If we assume that each car entering Canada left im the 
Dominion the sum of $10, it will be seen that the touring 
industry is rather an important item in the budget of a 
nation comprising about 9,000,000 people. The moral, if 
there is one, would seem to be offer visitors what they want 
and your tourist traffic wil] take care of itself, 


| SPRING EXHIBIT 
AT CHICAGO SELLS 


ABOUT $15,000,000 
wed from | 


(Continued from Page 1) 


to the specia] attention-getting cars, 

} much in evidence upon the streets; 
48,000 took demonstration rides, and 
400,000 attended the three fireworks 
displays off the lake front on the 
evening of April 18. This means a 
total of 1,453,000 persons who re- 
sponded to the spring showing at- 
tractions, 

The Chicago Automobile Trade 
| Association evidently started some- 
thing in conceiving and staging the 
spring showing. The event gave 
the cue for launching two other 
local drives, one called Chicago 
Products Week and another to hold 


forth from May 11 to 16 and to be! 


|known as Chicago Jubilee Week. 
| Then, too, A. C. Faeh, general man- 
;ager of the Chicago Automobile 
Trade Association, has been besieged 
by Officials of similar organizations 
in various parts of the country for 
details of the spring showing here. 

“Our spring showing was not 
launched just to stir up a lot of 
selling activity for just two weeks. 
| to be followed by a letdown.” stated 
Mr. Faeh today. “It was the means 
| to an end, a method of marking 
ing season through the attractive 
| presentation of the 1931 automobile 
models in 600 places at one time. 
Other objectives included the ex- 
; pending of every effort to produce 
jan adequate public appreciation of 
the unparalleled values these cars 
| represent, and to a lesser degree we 
|endeavored to impress the impor- 
tance of the automobile industry, its 
|place among all industries and the 
|importance of buying automobiles 
as an aid to all business.” 

Talks with distributors, dealers 
and individual salesmen disclose the 
fact that they are in a far better 
frame of mind now than before the 
spring showing. They declared that 


they have more aggressiveness and | 


confidence over the outlook for 


spring and summer trade. 


the inauguration of the spring sell- | 
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HE recent I. C. C. investigation of bus and truck opera- 

tion, Docket 23,400, has possibilities of setting a policy 
that will stabilize fairly the road versus rail situation. 

The cost of these hearings is tremendous. One railroad 
alone had twenty men working three months to prepare an 
exhibit. Others had exhibits that must have been costly to 
prepare. Many railroads had executives spend days on end 
at the hearings. It would not be surprising if the total cost 
of the investigation ran well toward $1,000,000. If this is so, 
the total cost is more than one-third of the net income of all 
interstate bus operations. This high cost was due for the 
most part to the rail attempt to make a case looking to 
strangulation of motor transport. 

Whatever the cause of the cost, it is sincerely to be 
hoped that the expenditure will be justified. If a fair policy 
can be outlined from the welter of conflicting opinion, then 
the cost will be small. Such a policy must put the public’s 
interest paramount, and must be able to stand the acid test of 
time. It must survive as a guiding light for years to come, 
pointing the way to fair and equable treatment of road and 
rail in the public interest—Bus Transportation. 

* * - 

HE most comprehensive figures available indicate that 

since September 30, 1929, at least $17,549,000,000 of 
cash savings has been used for purchase of securities in this 
country. Part of the money has gone toward purchase of new 
securities and part toward liquidating security loans... If 
savings in this country continue at anything approaching 
the rate of the past eighteen months, one of two things must 
happen: They will be absorbed in new security issues, or will 
force the price of existing securities to higher levels; either 
of which will be constructive for business recovery.—Wall 
Street Journal. 


J 


| Leaders in the trade feel that the | 


momentum gained from the spring 
showing will carry through. They 
expect their sales forces to be kept 
busy following up the many good 
prospects whose names were listed 
during the event. They are espe- 
cially gratified over the manner in 
which interest in the spring show- 
ing accelerated, resulting in con- 
siderably greater activity during the 
second week than during the first. 


'APRIL HUDSON-ESSEX 
| SALES AHEAD OF MARCH 


| 


| 
| Detroit, April 27.—Sales of Hud- 
son and Essex cars for the first 
three weeks of April exceeded sales 
for the first three weeks in March 
by 46 per cent., more cars already 
being sold in April than during the 
whole of March, according to Will- 
iam J. McAneeny, president and 
general manager. 

Sales are outrunning production 
and are showing steadily consistent 
increases. 


' COMING EVENTS | 


| APRIL 
28-May 1—Atlantie City, N. J. United 
States Chember of Commerce, con- 
| vention 
| MAY 
4- 9—Charlotte, N. C. Good Roads Con- 
vention 
4- 9—Washington, D. C. Internationa! 
Chamber of Commerce, convention 
j- 8—Milwaukee, Wis. Production meeting 
Society Automotive Engineers 
9-Aug. 9—Berlin, Germany. international! 
Garage Fxposition 
$-14—Tulsa, Okla, 
Institute, first 
Mayo Hotel 
-16—Detroit, Mich. 
tive Engineers, 
tica) meeting, 
27-20-——New York City. 
trade Council 
JUNE 
-12—Chicago, IN. Radio Manufacturers 
Annua) Show 
5-18—Madison, Wis. 
Mechanical Engineers, 
Power meeting 
-19—White Sulphur Springs, W. Va. 
summer meeting, Society 
Engineers 


Petroleum 
meeting, 


American 
mid-year 


Society of Automo- 
nineteenth aeronau- 
Book-Cadillac 


Nationa] Foreign 


American Society ol 
Oil and Gas 


An- 
nua} ot 

Automotive 
2?.2¢6—Chicago. I. American Society for 


Testing Materials. annual meeting 
SEPTEMBER 
2—Atlantic City, Annual! 


N. J. 


26-Oct. 
| Association, 
NOVEMBER 
10-12—Chicago, Hl. Annual meeting, Amer- 
ican =©Petroleum Institute, Hotel 
Stevens, 


meeting, American Electric Railway 


Wheel longevity, per- 
fect alignment and free- 
dom from service, are 
the thoroughly worth- 
while results achieved 
in Kelsey-Hayes steel 
spoke wheels. Perman- 
ently anchoring each 
spoke into its place is 
the reason for this ex- 
cellent performance. 


Kelsey-Hayes Service is 
World-Wide 


KELSEY-HAYES WHEEL 
CORPORATION 
DETROIT MICHIGAN 


~ IL SEY 
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Chevrolet Sales in Rocky Mountain Area Up Sharp 


+ 


308 a year ago, a decline of 77 pet 
cent. For the first quarter, sales in 
this state totaled 402, as compared 
with 545 a year ago, a decline of 26 
per cent 

Utah reported March registrations 
of 297 against 176 in February, 
up 68 per cent., and comparing with 
309 ago, off only 3.8 per cent 
For the first three months 
were 571 against 610 a year 
a drop of 6.3 per cent 

The following’ table 
Chevrolet registrations 
porting Rocky Mountain 
the first three months of 
those of the corresponding 
of 1930 


TOTAL IN 6 STATES 
FOR MARCH GAINS 
32% OVER FEBRUARY 


IW 
Registrations 
Chevrolet passenger cars in 
the states of the Rocky 
Mountain region in the first 
quarter of this year held to 
within 19 per cent. of the 
corresponding period of last 
year, according to returns re- 
ceived from six states in that 
territory. 

Six Arizona, Idaho, Mon- 

tana, Nevada, New Mexico and Utah, 
Totals 


ot . 


as 


a yeal 


YORK, April 27. 
of new 


sales 
as zo 

compares 
in the re- 
states for 
1931 with 
months 


ARIZONA 

1930 
127 
235 


289 


1931 
127 


122 


January 
February 


States, March 


reported aggregate registrations 


8,041 new Chevrolet cars in the first 


three months of the year, as com- 
pared with 3,787 in the correspond- 
ing period of last year in the same 
States, a decline of 19 per cent 

Aggregate retail sales of the Chev- 
rolet in these states in March, 
shown by the actual registrations, 
amounted to 1,196, as against 904 in 
February, a seasonal upturn of 32 
per cent... and comparing with 1,786 
in March of last year, a falling off 
of 32 per cent. 

Arizona reported March registra- 
tions of 197, as against 122 in Feb- 
ruary. up 61 per cent., and compar- 
ing with 289 a year ago, off 31 per 
cent. For the first three months of 
the year Chevrolet sales in this 
States aggregated 446, as compared 
with 755 a year ago, a decline of 40 
per cent 

Idaho's Chevrolet 
was 187, as against 
a gain of 25 per cent 
ing with 386 a year ago 
cent For the first three 
the year the Chevrolet total was 
as against 792 in the cori 
period of 1930, a declin 
cent 

Registrations in 
month amounted to 373. as again 
301 in the preceding month, a gain 
of 23 per cent., and comparing with 
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compared with 942 in | 
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Nevada repo! Ch el id it probably would be necessary 
of 72 in March, as against 42 ‘el shift. He said the 
ruary, up 71 per cent., and has been 
ing with 57 a ir ago, a g f 26 since early Januarv. with every in- 
per nt Three month h of sum- 
this state were 166 a i in a sharp in- 
year ago, a gain of 15 per cent 

New M registration 
Chevrolet in March were 70 
against 114 in the preceding month 
oft 38 per cent., and comparing with 
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CLASSIFIED ADVERTISEMENTS 
IN tik AUTOMOTIVE DAILY 
NEWS BRING RESETS 


QUALITY COMMANDS ATTENTION 


<5 


There is nothing finer in interior equipment than this Clock Mirror Combination 
by JAEGER. The mirror is 8” x 2!,°— 
range of vision. Deep bevel. Finest glass. Beautifully finished. Lists at $17.50. 


longer than the ordinary mirror with greater 


JAEGER clocks are regular equipment on Cadillac, La Salle, Minerva, Packard, 


Hispano-Suiza, Isotta-Fraschini, etc., etc. 
Other Jaeger Models $17.50 to $90.00 


JAEGER WATCH CO., INC., 304 E. 45th St., NEW YORK 
E. L. Vail, Vice-Pres. 
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CHEVROLET SUCCESS 
THIS YEAR DUE TO 
CAMPAIGN MEANS 


(Continued from Page 1) 


Buffalo, May 7; St. Louis, May 11; 
Chicago, May 12; Dallas, May 21, and 
Oakland, Cal., June 2. Several meet- 
ings are to be held at intermediate 
points by various members of the 
home office group 

Of course, Sales Manager Klingler 
vill be commander in chief of the 
jig expedition, and accompanying 
him will be W. E. Holler, assistant 
zeneral sales manager; R. K. White, 
idvertising manager; M. D. Douglas, 
yeneral parts and service manager; 
Sidney Corbett, manager of the 
‘commercial car division; W. G 
Lewellen, sales promotion manager, 
ind J. E. Johnson, manager of deal- 
*r accounting. Each man is to out- 
line the immediate future plans of 
his department, so the field organi- 
zation may be familiar ' ] 
tails of the summer campaign 

It was a lively sort of week, the 
one just ended, featured perhaps by 
the announcement that all Chev- 
rolet plants are now on full working 
time, a healthy indication that this 
big General Motors unit is traveling 
if a last pace 


itty all .~ 


cre- 
from 
big 


Another announcement that 
ited quite a stir was the one 
Oakland-Pontiac, outlining the 
‘ampaign for the betterment of 
iealer service. This, in brief, in- 
ives the establishment of com- 
lete and conveniently located 
ivailable stocks of factory service 
parts in every section of the coun- 
try, and providing, without charge, 
1 complete course of factory service 
nstruction for every shop me- 
hanic in the employ of the dealers 


ly 


Car a Day Keeps Hard Times 
Away for This Ford Dealer 


N excellent sales record, surpass- 

ing any heretofore established in 
the Southwest, has been set by the 
Cooke-Melton Motor Company, Ford 
dealer of Fort Worth, Tex. Organ- 
ized in June, 1930, this firm has sold 
more than one new car every busi- 
ness day, in addition to approxi- 
mately as many used cars. 

Records of the company show that 
from June 9, when the company 
opened for business, to April 1, a 
total of 266 new Ford cars were sold 
and 240 used cars. During the past 
ninety days the firm has delivered 
106 new cars, and during March the 
sales totaled 103 new and_ used 
automobiles 

“We attribute our sales record to 
the fact that we have a carefully 
supervised personal service, plus en- 
ergetic sales effort Frank Melton 
of the firm stated. “Our entire or- 
ganization is always alert for busi- 
ness, and every person in our em- 
ploy co-operates in doing everything 


In connection with this plan there 


will be 


tablished 
month in 
cated that it will be possible to pro- 
vide twenty-four hour delivery to 
nearly every Oakland-Pontiac dealer 

Outside of General Motors the 
past week's news included such high 
spots the election to the board 
of directors of Graham-Paige of 
Mrs. Alfred G. Wilson; the “teaser” 
announcement of the mysterious 
Prosperity six by an unidentified 
automobile manufacturer; four ma- 
jor executive appointments by De 
Soto, and the opening of the new 
water tunnel at the Ford plant. 


seven parts warehouses es- 
at the per 


cities 


rate of one 


so strategically lo- 


as 


possible to build sales and bring in 


new business. 

“Our service department has been 
one of our chief considerations since 
for we reali- 
good service 


we started in business 
ize that in rendering 
we are establishing contacts for 
future sales. The man who drives 
into your shop today is going to be 
the prospect for a new car tomor- 
row. 

“We have carefully organized our 
service department, employing only 
courteous, experienced mechanics, 
and have equipped it with every fa- 
cility for maintenance of Ford au- 
tomobiles at a low cost 

‘Our location, in the heart cf one 
of the most densely populatec 
vions of the city, has helped 
sales record. There never 
congestion in the vicinity 
sales and service building, 
ing out of the downtown district, 
there is always plenty of parking 
space, and we are in a position to 
offer a convenience which firms in 
restricted parking districts do not 
have.’ 

Although less than a year old, the 
firm has enjoyed an unusually .uc- 
cessful growth, as is shown by their 
sensational sales record. 
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DETROIT AIRCRAFT CORP. 
SELLS NINE PLANES 
Detroit, April The Detroit 
Aircraft Corporation announces the 
sale of nine planes during the 
thirty-day period ending April 15, 
totalling a gross of $124,875. Six 
Detroit Lockheeds and two Detroit 
Ryans were sold, most of this busi- 
ness having been closed during the 
National Aircraft Show. 
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FROM DRAFTING ROOM TO TESTING COURSE 
DELCO CO-OPERATION GOES ALL THE WAY 





When you are laying out your new car, a 
Delco engineer will gladly help you design 
comfort into the chassis and springs. 
And when your experimental model is 


completed, his specialized knowledge of 


comfort engineering again 
is at your command. Delco’s 
scientific analysis of riding 


characteristics eliminates 


DELCO PRODUCTS 


guesswork, insures the desired shock 
absorber adjustment to the needs of each 


model. Call in a Delco engineer while your 


car is still on the drafting board, and let 


him work with you through to its comple- 


tion.. He can often simplify 


installation — and he will 


Delco 


Duodraulic 


SHOCK ABSORBERS 


always help you attain the 


utmost in riding comfort. 


DAYTON, OHIO 
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FLEET AND PLANT 
SAFETY FACTORS TOLD 
AT EASTERN SESSION) 
Newark, N. J., April 27.— Safety | 


factors in industry and commercial | 
vehicle safety were discussed from | 





seventh annual Eastern Safety | 
Cenference held in the Public Serv- 
fee Building. About 400 representa- 
tives attended the meetings. 

One of the speakers at the gen- 
eral session was R. L. Zahour, 
lighting engineer of the Westing- 
house Lamp Company, Bloomfield, 
who spoke on “The Folly of In- 
adequate Industrial Lighting.” 

Insufficient illumination in in- 
dustrial plants, the speaker point- 
ed out, is a frequent cause of acci- 
dents. Improved lighting, he said, 
effectively reduces accidents and 
compensation costs. 

Chester I. Barnard, president of 
the New Jersey Bell Telephone 
Company, was principal luncheon 
epeaker. F. W. Willard, assistant 
works manager of the Western 
Electric Company, Kearny, presided 


at the luncheon. 
At the commercial vehicle safety 


session. Joseph Crawford, super- 


warious angles by speakers at the | Austin 
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MAJOR SPECIFICATIONS AND MECHANICAL DETAILS 


Make and Model 
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visor of transportation in Newark, 
explained work of the New Jersey 
Traffic Commission, of which he is 
a member. 

At this session which was pre- 
sided over by John M. Orts, of the 
Public Service, J. F. Ackerman, su- 
perintendent of transportation of 
the Kresge Department Store, told | 
how that concern supervises its de- 
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livery system to keep down acci- | 


D. A. Patton of the Martin Den- 
nis Company spoke on the safety | 
operation of a small fleet, and} 
Charles M. Senft of the Globe In- |} 
demnity Company discussed “Sell- 
ing Fleet Safety Methods to the| 
Boss.” | 

George H. Pride, president of the 
Pride Transportation Company, 
Brooklyn, N. Y., spoke on “Examin- 
ing Drivers and Checking Perform- 
ance.” 

The genera] morning session was | 
presided over by J. W. Dietz of the 
Western Electric Company. Col. 
Charles R. Blunt, state commis- | 
sioner of labor, and Edmund W. 
Wakelee, vice-president of the Pub- 
lic Service, welcomed the delegates. 

The point that safety work was as 
important to small industrial or- 
ganizations as to big concerns was | 
made by A.E. Petersen, works man- | 
ager of the Celluloid Corporation. 

“The Why, When, Where and 
How of the New Jersey Traffic 
Commission” was discussed by Rus- | 
sel] S. Wise, chairman, New Jersey | 
Traffic Commission. 

The committee in charge of the 
vehicle session included A. E. Fisher, 
Autocar Sales and Service Com- 
pany; W. W. McLaughlin, General] 
Electric Company, Harrison; Fred 
M. Roseland, Newark Safety Coun- | 
cil. 


TIMKEN ROLLER BEARING | 
RE-ELECTS DIRECTORS | 





| 
27.—All mem- | 
bers of the board of directors of 
the Timken Roller Bearing Com- | 
pany were re-elected at the annual | 
meeting of stockholders. 
They are H. H. Timken, 
Obermier, M. T. Lothrop, J. W. 
Spray, Henry H. Timken, Jr., all! 
of Canton; W. R. Timken of New 
York city and A. C. Ernst of Cleve- | 
Jand 
Annual election of officers will be | 
held at a directors’ meeting to be 
held May 5 : 


WESTINGHOUSE GETS BiG 
ORDER ON BUS WORK: 


Canten. O., April 


J. -&, 


| tire 


Kent, ©.. 
house Electric 


Apri! 27.—The ‘Westing- 
and Manufacturing | 
Company of Pittsburgh, has re- 
ceived an order for installation of 
electric equipment on twenty-one 
treliey buses to be used by the Chi- 
cago surface lines 

The Twin Coach Company, Kent, | 
and the J. G. Brill Company of 
St Louis will build the buses, each 
of which will have a seating car! 
pacity of forty persons, 
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IN THE ACCESSORY 
AND SERVICE FIELD; 
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RETURNS FROM FLORIDA 
Newark, N. J., April 27.—Herbert 
Brooks, head of a chain of Kelly- 
Springfield distributing points, of 
which the Brooks & Kingsbury Tire 
local unit, has re-| 


|} turned from Florida, where he spent 


the winter at Clearwater with his! 
family. Mr. Brooks’ yacht Peggy is 
proceeding up the coast for summer | 
anchorage in the Shrewsbury River. | 


JOINS RUSSELL HARP 
Akron, O., April 27.—C. S. Norris, 
for the past twenty-six years in the} 
business, is the new executive | 
sales manager for the Russell Harp, | 
Inc., one of the largest super-service | 


| station operators in the Akron arca. | 


Norris had been associate] for many | 
years with Instant Tire Service here. | 

PARTS FIRM REORGANIZED 

Lexington, Ky., April 27.—Reor- |} 
ganization of Wombwell’s Automo- 
tive Parts Company was announced 
this week. Stanley M. Reese, for- 
merly manager of the wholesale de- 
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partment of the Harrison Motors 
Company of Cynthiana, is to become 


president, succeeding the late Joseph 


H. Wombwell. 


TORREY APPOINTED 
East Orange, N. J., April 27.— 
Frank Torrey, connected with the | 
Alemiie Company, at 18 Central 
Ave., East Orange, until last year, 
has returned to the company as 
branch manager. 


CHAIN ADDS ANOTHER 
Kearny, N. J., April 27.—Louis 
Schlesinger, Inc., has closed a Jease 
for a long term of years on the 
showroom at 435-437 Kearny Ave., 
Kearny, to Sears, Roebuck & Co. 


| for another store in its nation-wide 
retail 


chain. The store will open 
|soeon with a full line of tires, acces- 
sorics and batteries, 


OPENS SECOND UNIT 

Iowa City, Ta., April 27—Eli Bra- 
verman, Herman and Samuel Wor- 
ton have opened their 
vice and Goodrich tire 
East Burlington St., occupying the 
former Chrysler garage building. 
The firm operates another store at | 


store, at 211 


|19 East Burlington St. 


ADDS MOTOR HOIST 
Davenport, Ia. April 27.— The 
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5.20 | 25.4 | 
5.10 | 30.0 | 81@3200 
5.20 ; 30.0 
5.10 } 39.2 
5.10 j 39.2 
| §.10 | 27.3 — 
| 113@3300 
| 113@3300 
65@ 3400 
80@3200 
87@3200 


eet | | 250.4 
| 122@3200 
} 122@3200 
xd | 241.5 | 
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| 245.4 | 
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5.10; 36.4 
5.10 | 36.4 
~§.26 | 25.3 | 
5.26 | 31.25 | 
5.26 | 27.3 
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= t Machinery and Foundry 
Company, for four decades manu- 
facturer of hydraulic hoisting equip- 
ment, has added a new motor hoist 
for servicing and greasing cars, 
buses and trucks. 

GETS JERSEY CHARTER 
New Brunswick, N. J., April 27.— 
| Articles of incorporation have been 
filed for the Middlesex Welding 
Supply Company. The incorpora- 
iors are: Lawrence B. Butler, Clara 
Butler, New Brunswick; Charles 
|Meyers, Jr., Highland Park; Mar- 
| garet Meyers, Highland Park. 


ORGANIZES GARAGE 
Elizabeth, N. J., April 27.—Higgins 
Service Garage, Inc., has 
neth L. Poole and Charles F. Slover, 
Elizabeth. 


FORMS CAR LAUNDRY 
Newark, N. J., April 27.—Forma- 
ition Of the Central Auto Laundry, 
| ine here has been announced by 
Jennie Eichler, 
Irving. H. Hellman, 


Danie! Eichler and 


Newark. 
PLANS TO REMODEL 


| berg Auto Parts Company has filed 
im with the city building com- 

mission for complete remodeling of 
' its wholesale and retail store at 388 


~ 70@3200- 
| 101@3200 | 
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85@3150 |*Alum | 
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been | 


formed by William C. Higgins, Ken- i 
| Company, which will operate service 


Oil City, Pa., April 27.—The Gold- | 





{cr 
| Alum 
Alum 


SAS 


j*Alum 
\*Alum 


9 
9 
7 | 
4 
9 
9 
9 
9 


Peas 


=| 
BEE 


|*Alum 
|*Alum 
| cI 
; Cl 
\*Alum 


| Zen 
AC | Til 
AC | Til 
Til ; Til 


) 
— 


Til 
Til 
Til 


Z 
oo 


7 
9 
9 
4 
5 
TI 


nN 
E 


Seneca St. A modern siore front 
for the display of accessories wil] be 
provided. 


DELCO-REMY SCHEDULE 
Anderson, Ind., April 27.—Frea C. 
president and general nan- 
ager of the Delco-Remy Corpora- 
tion, unit of General Motors, has 
announced here that the working 
schedule for May at the De!co-Remy 
plants will be steady, with working 
forces and hours remaining at the 
same level as for the last month. 
There will be no let-up in produc- 
tion for the next six weeks at least, 
it was stated. 


SERVICE STATION CHAIN 
Jersey City, N. J., April 27.—Alco 


Stations, with an office at 591 Sum- 
mit Ave., has been formed, with 
Samuel Cooper as agent. Incorpo- 
rators are Mr. Cooper, Warren L. J. 
Jobes and James J. Schwartz, al] of 
Jersey City 


LEASES GARAGE 

Hoboken, N. J., April 27.—The one- 
story brick garage at 1427 Willow 
Ave. was leased by Herman Tishman 
to the Tide Water Oil Sales Corpo- 
ration for one year at a renta] of 1 
cent per gallon, with option to pur- 
chase for $75,000. 
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OF PRESENT AMERICAN PASSENGER CAR MODELS cE REASONS FOR 


RENEWED OPTIMISM 


(Continued from Page 1) 








Make and Model 


Universals 
Shackles 


Springs 


they could sell them readily to 
- - -| waiting buyers for cash. 

Al-Z | 18x3.75 “An increase in the percentage of 

Al-Z | 18x525 | cash sales is reported in almost 

Alem | 19x5.40 | every section visited, buyers paying 

Al-Z | 19x6.50 | the full purchase price of the car 

| Al-Z | 19x6.50 | jn cash or trading in an old car 


Bijur | 17x5.50 


Auburn 8-98 i i M3t UnP | Col . Ross | S 56% | Own 
Austin ut-L—«Rocl k | ) 
Buiek 8-50 a 
Buick 8-60 | Own ; Own ‘ t 8 55% | Own 
Buick 8-80 | Own | mn % d 8 58% | Own 
Buick 8-90 pal p ___Owr Jo. Own | mn‘ ' S 58% | Own 


War- 3 Spic ; Sal 25 |M Say-B} Cant | Own 
“Mun Own , ‘ 8 5414 ‘Tryon 


Cadillac V-8 
Cadillae V-12 
Cadillac” V-16 
Chevrolet el-R |*Del-F wn 1 | Own Own 3 } Own rs Own | 4.10 | Sag | _8 54 | Tryon 
Chrysler 6 | Ow Un P | Owns | 460 |H War | S 53% | Tryon 
Chrysler 8 ‘ — | Own — | Own '% ; bro | S 545% 

Chrysler Imperial 8 | Morse — | Ow — | Own % Ross | _ S 57% | — 
Cord (Fr. Wh. Dr.) | Link Del-R |*Del-R nj ne Deir 3 THERA “Col F 4.80 | B Gem | S 62 {Own 


Alem | 19x7.00 | ready funds provided by the sol- 
Alem | 19x7.00 | diers’ bonus is believed to have had 
Alem _ of 19x4.75 | its effect upon the amount of cash 
| business. 
° “Conditions in the area affected 
s Bo | by last year’s drought have im- 
—. | proved vastly, recent rainfall assur- 
‘Bijur_ | 18x7.00 | ing a substantial crop yield. Im- 


Spic | 3 - S58 | Own 
Spic 5 ’ 8 60 ; Own 


‘Al-Z ~~ :19x5.00 











“Al-Z 19x5.00 | provement has been noticeable espe- 


De Soto Six | Var Del-R | Del-R | Own 3 — | Own % | 433 71 Own | 8 53% | —— 
1-Z =| 19x5.25 — since the first of the year, and 


De Seto Eight | Var Del-R | Del-R _ _Own 3 — | Own % : Own a s 54% | Rub B A 
De Vaux 6-75 | Chain Aut-L | Aut-L ___ Borg | NP 3 Spic [NP % | 440! N NP | S55 Tryon |A 
Dodge Six Morse Del-R | Del-R Borg | Own 3 Spic | Own 4 | 460 | 1 War | 855% | Tryon |A 
A 
A 
A 





a 
~ Spice , Own %, | 475 | Own-M | S58 ;Own | Al-Z | 19x650 | with the balance in cash. The 
| 
—_ 
| 
! 
| 
| 4 


Zz “J9x5.00 |farmers are already anticipating 
2, | 19x5.00 -| better prices for their products in 
Z 
= 


l- 
i e | > fz 
Dodge Eight Morse Del- R I Del-R Borg | Own 3 Spic | Own % 4.60 | War | s 54% | Rub B A _) 18x5 50 | the fall. 
l- 
l- 
1- 


Dodge Eight —_—si| Morse Rl n 
Durant 6-10 Morse Aut-L | \*Aut-1 L Borg }we - : 
Durant 6-32 Morse Aut-L |*Aut-L Borg | W C 3 Spic ; Own &% 445 |S D Own | S 55 | Tryon 
Durant 6-14 Morse Aut-L » |*Aut- L Borg |W C3 ___ Spic |; Own '% | 445/S D Own] S55 | Tryon 
3 
3 


| w ———-. | “Here and there in the drought 
| 19x5.00- area banks are reopening. The clos- 

é 19x5.00 | ing of these institutions last year 
2 19x5.00 | was a serious blow to the commun- 
lem | 19x5.00 | ities affected. It had a dishearten- 
Z | 19x4.75 |ing influence upon business, but now 
Z| 19x6.50 confidence is returning with their 
Z | 19x6.50 | reopening and that’s important, be- 
Zz 
Ze 


Spic , Own % | 396 |S D Own | S55 | Tryon 


| 
Durant 6-14 ——_—| Morse __ ut-L | 
Essex Super Six | Morse Aut-L |*Aut-L Own | Own 3 Spice | Own ¥ 2 | 541 | Bendix Gem/| S 54%, | Own | 
Ford A ” | Var ss Own _|*Own Own | Own 3 Own , Own % | 3.78 |M Gem | STr39 | Own {| 
Franklin S 15 Trans.| Whit Del-R |*Del-R —‘Br-L | +* MM | Own '% | {4.54 | H Gem | El 42 | None | 
Franklin § 15 Trans.| Whit Del-R |*Del-R Br-L | ** MM | Own }, | 1454 | H Gem | El 42 | None | 
Franklin S 15 De L | Whit Del-R |*Del-R Br-L | War-G Spic | Own My | 14.73 | H Gem | El 42 | None | 
Graham Std. 6 | Link Del-R |*Del-R Long |—3  — | 430|/H  £RRoss| S54 | ERS | 
Graham Spl. 6 Link Del-R |*Del-R Long | — 4 | ERS | 
Graham Spl. 8 Link Del-R |*Del-R  — Long | — 4 —-j— | ERS | 

| 

| 


| 19x6.50 | cause confidence in oneself and 
5 ig | im his business and his community 
E | 5.50x |is the fundamental basis of real 


Ps 
w 
So 
m 


z | cor prosperity for all. 
: | 6.00x17 | " «States in the South did not feel 


we 


Grah i * . 
— ae 8 — Link _—Del-R — R Long +}—4 —iI— _ | 7 ERS | 6.50x18 | the full force of the depression until 
= A reater | Morse Aut-L Kew -L Own | Own 3 Spic | Own % | Own em | 18x5.50 | Jast summer, and consequently the 
upmobile Cen 6 | Whit Aut-L |*Aut-L Borg | War-G3* MM | Sal % Tryon Al-Z 19x5.50 | effects of the general reviva! that 
Hupmobile Cen 8 | Morse Aut-L *Aut-L Borg | War-G3* UnP| Sal Rub B Al-Z 19x50 | js taking place here in the North 
Hupmobile Cc | Morse Aut-L |*Aut-L Long | War-G3* UnP; Own % Own Alem 19x600 | chould reach them in the near fu- 
Hupmobile Hand U | Morse Aut-L |*Aut-L Long | War-G3* Un P: Own % Alem | 19x6.50 | ture. 
La Salle V-8 | Morse Del-R | Del-R Own |} O0-SM3 _ Spie | 1 _Own ¥ % 
LincoiIn __|— _ ___Aut-L /|*Aut-L Long t Own 3* __ Spic j Tim 
Marmon Eight-70 | Diam  Del-R \*Del-R Rock | War-G 3 Spic | Sal % 
Marmon 88 Diam Del-R |*Del-R Rock | War-G 3 Spic | Sal ', 
Marmon 16 Chain Del-R | Del-R — | Own 3 Spic — % 


| 
Nash Six-60 |< (Be Cel Aut-L |*Aut-L ‘Borg | Own Own | Own % 


A 
A 
Al- 
Al- 
Al- 
Al- 
Al- 
Al- 
Al- 
Al- 
‘Al 
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| Alem ! “19x6.50 “Finally, dealers who have come 
wn | Alem | 7.00x19 bey - - year —_ = 
a Rack the days oO ne ‘drop-in’ sale have 

| a ee gone forever. They realize that the 

oe | 18x7.00 sale now goes to the dealer who is 

ae aiieetoen eae la merchandiser—the one who takes 

| Alem | 19x5.00 | advantage of every opportunity to 

| Bur A 19x5.25 | train himself and his salesmen in 
Bijur A! 18x5. 50 the rea] art of merchandising a spe- 

| Bijur A} 19x6*90 | cjalty. Today’s successful dealer is 
“AI-Z | 28x5.50 | tying in his individual efforts with 
Alem 28x5.25 | the current program of his factory. 

| Bijur | 19x6.50 | Nothing is being overlooked. Ad- 
Bijur_ | 19x'7.00 | a = a _ use of to = 

ore ullest extent an le service de- 
— a | partment is being conducted as a 

Bendi R Alem 31x6.00 fruitfu] source of sales instead of 

5 i aan Alem | 31x650 | Just @ necessary something de- 
oe = —— ——_— —-. - manded by the public to keep its 

Ross 1 . ° is | oe. o cars in motion, 

Ross . “Dealers recognize their position 
4 War | 8S 53% | Tryon __ | Al-Z | 19x4.75 a the motor world and I am firmly 
- =. 1 ___| Al- Z| 29x5.00 —— - in the a the 

“tan a Rom a Bi, coe 50x18 | Automotive industry is going to have 
— Ross if eae Own j ver [/— the best merchandising representa- 

442 Ross | S 55% | Own | aS | Coens [tee & des Ree ot ep Ce 

— — story 
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4.75 | Own-M Sag | 
45 B i Own | 
Ross | 
Ross | 
Ross | | 
‘Ross 
Ross 
{sD Gem | 
ba pendix Gem | 

| Sag 
| ndix Sag 
“y] Own | 
| Own 
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Sz! | 


nm 
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3 
Nash Eight-70 Diam Aut-L |*Aut-L Borg | Own 3 Own | Own ¥% 
Nash Eight-80 Diam *Aut-L |*Aut-L Borg | Own 3 Own Own % 
Diam  *Aut-L _|*Aut-L Borg | Own 3 Own | Own % 
| Morse Del-R | Del-R Own | O-SM3 MM | Own ¥ 
Whit Del-R | Del-R Borg |M-SM3 Un-P Own a 


oucoco 


Faye 


Nash Eight-90 
Oakland V-8 

Oldsmobile ee etn a 
Packard 826-833 | Morse NE | Dyn Long | O-SM3 MM | Own % 
Packard 840-845 Morse NE | Dyn Long | O-SM3_ Un-P | Own } 


Peerless St. 8 | Link Aut-L |*Aut-L Rock | War-G 3 Spic | Sal 4, 
i al } 
Peerless Master 8 Link Aut-L |*Aut-L Rock | War-G 4 Spic I Sal % 
Peerless De L. Link Aut-L |*Aut-L Rock | War-G 4 Spic , Sal % 
Peerless Custom 8 | Link ut- _|*Aut-L Rock | War-G 4 Spic Sal Y% 
Long | Own 3 Spic | Own ¥ 
Pierce-Arrow 41-42 | Whit Del-R | Del-] Del-R R Long Own 3 Spic I Own % 
Plymouth | Var Del-R | Del-R Rock | Own 3. Own Own, 
Pontiac =| Morse Del-R | Del-R Own |Own 3 MM Own "4 
Reo Royale 8-35 Morse Del-R | Del-R Long | Own 3. Un Pj] Own 
Own gg 
Reo Royale 8-31 Morse Del-R | Del-R Long | Own 3 Un P , Own 14 
Reo Fly. Cloud 6-25 | Morse Del-R |*Del-R Long | Own 3 Un P | Own 4 


Studebaker Six Whit = Del-R |*Del-R_ ‘Long | Own 3*  Spic ' Own), | 4.39 ‘Ross | 8 54 Alem | 19x5.25 


| 
Studebaker Dict. 8 | Var G  Del-R |*Del-R Long | Own 3* " Spic ‘ 25 : 
: pic ' Own } 4.73 Ross | Alem | 19x5. i 
Studebaker Com. 8 | Var G Del-R as Long | Own 3" Spic | Own - aes - aoe | ‘ais | teunae BORG-WARNER REPORTS 
ee 
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| 
Studebaker Pres. £0' Var G Del-R|Del-R Long | Own 3 7 | 10% GAIN IN QUARTER 
Spic | Own 4 | 431 Ross Al-Z | 19x6.50 o 
Studebaker Pres. 90 | Var G__Del-R | Del-R Long | Own 3* Spic V, 431 > Ross Al-Z | 19x6.50 | h - Q 
Stutz LA _— Del-R | Del-R Borg | Detr 4 Un P |) Sal a — er jiur 119x600 | ; 
i we | 4.75 Gem | Bijur 9x6 ih aia } 
Btutz MA Fc Del-R | Del-R Long | Detr 4 MM, Tim% | 475 Gem | Siker | sense | See Aged 81.—Benines of Ce 
| 
. 
| 
| 
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S 624 ; : 
Stutz MB !— _ Del-R | Del-R Long | Detr 4 MM ' Tim 1% 475 Gem S 62% pw Bijur | 20x7.00 | Long Manufacturing Company, a 
Willys 6-97-98 D | Chain Aut-b |*Aut-L Borg | Own 3 Spic | Own ¥, | 460 | Bendix Own 
Willys-Knigh' | Chain = Aut-L |’Aut-L = Borg | Own 3 Spic 4 | 440 | Bendix Ross 
Willys-Knight 66 9! Chain Aut-L |*Aut-L Rock | Own 3 Spic | Own ‘’# | 418 | Bendix Ross| S 56 =, Tyron Alem | 18x6.00 | year was 10 per cent. above the Jast 


KEY TO ABBREVIATIONS Piston Material—*Alum, aluminum with Siandien ahechan ‘anae. alae one on the Auburn. *On Pierce | Quarter in 1930, it was announced 
invar struts; Alum, aluminum alloy; CI, Cluteh—Borg, Borg & Beck: Br-L, Brown- Arrow 43, 137 in. WB. rear axle ratio} today by C. S. Davis, president of 
Weight Austin standard 2 _ passenger cast iron; 8 St, semi-steel. Lipe; Rock, Rockford Machine; Long is 4.42. On model 41 rear axle ratio is s . age : 
coupe. ‘**Hupmobile model H weighs Oil Purifier—Pur, Purolator: Wal, Wall; Long Clutch C P ” 4.42, On mode) 42 ratio is 4.23 the parent corporation. The com- 
4,095 pounds, and model U, 4.360 pounds. Han, Handy; AC, AC Spark Plug Com. ~-o& “utc Company. ‘he axle ratio varies with body types| pany now makes several types of 
*Biudebaker, 7 pass. sedan." *Willys 6-97D | pany; Ste, Slewart-Warner; Ski, Skinner, T'”smission—War G., Warner Gear Com- {The axle ratio nh i a ee : : ia 
weighs 2,656 and the 98 D weighs 2,706 Feel Cleaner—AC, AC Spark Plug'Co.: Gas, P@ny: Detr, Detroit’Gear; Mun, Muncie | on Franklin models. | =, | clutches and radiators 
pounds Gascolator: Ste. Stewart-Warner; Til, Gear; WC, Warner Corporation; D-SM— Brakes B, mpareutis; 8. mechanical, It is probable, Mr. Davis said, that 
Wheel Base—*Over al) length of chassis Tillotson. V-S, Van Sick] Detroit Synchro-Mesh: O-SM—Own, Syn- _ steeldraulic; Bendix, Bendix Brake Corp. | ’ , , 
§ enass cklen : Svnchro- Steering Gear—Gem, Gemmer; Ross, Ross the Long Manufacturing Company 


instead of whee] base, which manufac- Carburetor—Sch, Whee) chro-Mesh: M-506 Muncie. e é T y i Sag, Saginaw i 

turers refuse to give. ‘**Essex, seven- Zenith; Mar, Marvel: gg 8 een, Mesh. N.P.—New Process Gear Corp eee te leo Beall WMastacturina ao will add an important new product 

passenger sedan available on 119-inch Stromberg; DL Detroit Lubricator; Til, *Franklin Transeontinent models = are pany "war, Warner N.P., New Process | before the end of this year, which 

whee] base Tillotson equipped with both Warner and Detroit Gear Corp. il] b ld tside “3 = tive 
Engine Make—Con. Continental; Lye. Ly- Ait Cleaner--AC, AC Spark Plug Com- 3 or 4 speed gear sets according to body » 0) Springs —S. semi-elliptic; El, imi wi e€ sold outside t 1e automo Ve 

coming. Hal), De Vaux-Hall Motors Corp. pany; AM, Air Maze; Han, Handy; Un, type elliptic; Cant, semi-cantilever; S-Tr,| field and will have wide distribution. 
Fan Belt Type—V. V-type; F, flat Inited; Til, Tillotson’ ‘Free Wheeling. semi-transverse. *Rear spring length on 


Thermostat—Bish-Bab, Bishop & Babcock; Front End Drive—Link, Link It: > . y t Del nodels Willys, 6-98D is 51 in 
Dole, Dole Valve Co., Chicago, I].; Pines, Texolite; Cel, Celeron; Whit” Whites; oe wets an Savers Be Lave & Spring Shackles—Tryon, Willys-Morrow CONTINENTAL MOTORS 


Pines Winterfront; Var, various makes Chain; Diam, Diamond Chain; 0 Ini -Un P, Detroit Universal Prod- Company; Rub B, Rubber Shock Insu- } = 
Valve Arrangement—L, L head: H, hori- Morse Chain Company; 7 oon ee oe Manufactur- lator Company; Faf, Fatfnir Bearing GETS L-HEAD ORDER 
wontal; O, overhead; K, sleeve valve; makes of chains; Var-G, various makes ing Corporation; MM, Mechanics Uni- Company; ERS, Eaton Rubber Bushb- 

LV, V-type L head. of gears . versal Joint Company. ings. Inlox—Inland Mfg Co 
*Air cooled, *Thermo syphon water cir- Ignition, Generator and Starter—Aut-L, Rear Axle—Col Columbia; Sa), Salisbt ry; Chassis Lubricator—Alem, Alemite; Al-Z 
o culation eo 5 ; Auto-Lite; Del-R, Delco-Remy; N. E., Tim. Timken Y%-Semi-floating: %4- Alemiate Zerk; Bijur, Bijur Lubrieating New York, April 27.--Contine ntal 
Ss a ay = Bond 0 *Noac ae as ° om *, ° ‘ 2 a . > al- = 
nenpwensten atio—*Optiona] on the Au a East; Nash-Indicates twin ig-  Bosties: ¥2eu floating N.P., New — ao 5. poe automatic centra Motors Corporation, is about to he- 
; ee : ~ ——_—_—_—__—_—_———— | gin the delivery of a six-cylinder, 


: : ; al 7 > all . L-head truck engine for one of its 

s duly registered firms or individuals land oil pressure gauges and radia- | GENERAL TIRE COMPANY | customers who was recently award- 

Forei Trade upon written request, giving the op- | tors DECLARES 175-C. DIVIDEND | ed the contract to deliver trucks for 
vortunit be | | € 

I y number. 50930 — Brussels, Belgium; agency} New York, April 27.—Directors of |the Federal government's post of- 





49% | ‘Tryon “Alem | 19x5.00 | division of Borg-Warner Corpora- 
S 56 , Tyron Alem | 19x5.50 | tion, for the first quarter of this 


Th| wa 








Opportunities oan 2 Belgium; agency | and purchase of garage and service | ,¢ General Tire and Rubber Com-| fice departmental use throughout 
and purchase of automobile acces- | station equipment | the country, according to a state- 
soric pany have just declared a dividend ae ; oy 

_ . ; | 50924—Lisbon, Portugal; purchase | . | ment made today by L. J. Kanitz, 

Washington, D. C., April 27.—For- 50931—Teneriffe, Canary Islands; |of pumps, portable, for lubricating | of 75 cents a share on its common | general sales manage! 


eign automotive trade opportunities | ®€€NCy and purchase of automobile | oil; compressors for greases, and for | Stock, payable on May 1 to stock-| These truck motors will be deliv- 
| ho ‘ders of record as of April 24. |ered to Continental's customer dur- 


just anneunced by the automotive | ar po er siatiateons | air pressure amril Be eee 
iwici , . me ae 50933 — Rotterdam etherlands; | g ae 7 jing April, May and June 
division of @e Bureau of Foreign | purchase of automobile electric sys- | 50932—Teneriffe, Canary Islands | NEW BATTERY CONCERN os ec aaa 
and Domestic Commerce of the De- | ciem test benches. | purchase of pumps and equipment Kingston, N. ¥., April 27.—Walter | STARTS BUS OPERATION 
partment of Comerce are listed | 59935 — Istanbul, Turkey; agency | £01 gasoline and oil, hand-operated Smith and associates have organ-| Huntsville, Ala., April 27 The 
below. |} and purehase of automobile spark lized the Smith Battery & Welding| Red Ball Bus Line has begun the 
Additional information may be | plugs. |CLASSIFIED ADVERTISEMENTS | Service, Inc. to establish a local/ operation of passenger buses be- 
obtained from the bureau and its 50987 — Stockholm, Sweden; pur-| JIN THE AUTOMOTIVE DAILY | automotive battery and welding| tween Huntsville and Corinth and 
district and co-operative offices by | chase of garage equipment, escdiion| NEWS BRING RESULTS business, ‘intervening points. 
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Post C ard Pros pect System 


Successful in Indianapolis 


Gentlemen 


Che fed ua 


person below ts interes 


Please file this card to my credit and 


prospect. 


Name of Prospsot 


Addresg at 


Now Driving _ 


Sender'a Name 


The postcard system of obtaining 
prospects is being used with re- 
markable success here this season 
by Jones & Maley, Inc., De Soto 
distributors in Indianapolis. 

ot 
let 
the 
ing 
you 
ber 
filled 
pect. 
owned, 
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and a 
the per 


small book- 
with 
read- 
$48 to 
a num- 
out 
pros- 
now 
filed 
ived, 
to 
in 


convenient size, a 
is carried by the salesmen 
inscription on the cover 
“This book worth 
Inside are contained 
x» postcards to be torn 
in with the name of a 
iddress, kind of car 
ete These cards are 
lealers as they are rece 
commission of $8 is paid 
sending in the 


Is 


mn name 


Cumulative New Commercial Car Registration Statistics, March, 


Figures in this table are from R. L. 
are furnished by the New Jersey 
by addressing any of these three 
registrations do not include buses. 


Indiana 
mond-T 


States | 
| 


Chevrolet 


Autocar 
Dodge 


Alabama 
Arizona 
Arkansas 
California 
Conn. 
Delaware 
Florida 
Tdaho 
Itlinois 
Indiana 
fowa 
Maryland 
Mass'setts 
Minn. 
Missouri 
Montana 
Nebraska | 
Nevada | 

N. Hamp. | 

N. Mexico | 
North Car 
Nor. Dak. | 
Ohio | 
Oregon | 
Penna. | 
Rhode Isl. | 
So. Car. | 

S$. Dakota 
Utah | 
Vermont | 
Virginia | 
Wash'ton | 

Ww est Va mR 
Wisconsin {| 
Dist. Col. [3 
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CAROLINAS END WAR 
ON TRUCK INDUSTRY 


North 
were 


Charlotte, N. C., April 27. 
| Carolina and South Carolina 
| signatories to a new 
an end to 
matter 


“peace treaty,” 
| putting controversies 


lover the vehicles 
operating in the 
ratification by the 
General Assembly 
of a measure to provide for the 
enforcement of reciprocity relations 
with other states. 

The act, in effect, commits this 
state to extend to South Carolina 
motor vehicle operators all privi- 
leges extended North Carolina oper- 
ators by that state. A similar meas- 
ure has already been passed by the 
Palmetto state assembly 

Under agreement reached between 

the auto licensing agencies of the 
two States, trucks of one state will 
be permitted to use the roads of 
another for reasonable periods of 
|time except when the trucks or any 
|other vehicle is maintaining regular 
‘operations in the state where it is 
not licensed. 


DODGE REPORTS GAINS 
IN APRIL DELIVERIES 


of motor 
one state 
with the 


Carolina 


from 
other, 
North 


April 27.—Evidence of the 
sustained dealer and public interest 
new Dodge six and eight is 
in the announcement of 
Sales Manager A. vanDer- 
Zee, that for the week ended April 
11 retail deliveries of the new 
Dodge six and the new Dodge eight 
showed a further gain of 4 per cent., 
as compared to the preceding week. 

“The consistency of these steady 
increases is more impressive,” says 
Mr. vanDerZee, “when it is con- 
sidered that, with the exception of 
the seven-day period ended March 
14, we have registered a gain every 


week since December 27, 1930.” 
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carry a supply of 
hese books with them and dis- 
tribute them to their customers and 
other persons with whom they come 
in contact. Very often bonuses are 
claimed and a check on prospects 
supplied through this source proves 
it to be of a great deal of merit.” 
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Car Sales in New England 
Rebound Sharply in March 


NE W YORK April 27—Retail 

sales of new passenger cars in 
five New England states that have 
reported registrations for March 
showed, in that month, a seasonal 
upturn in the aggregate of 140 per 
cent. over the preceding month. 
This was one of the sharpest March 
gains reported by any section of the 
country. 

Aggregate sales in the five states 
of Massachusetts, Connecticut, New 
Hampshire, Rhode. Island and Ver- 
mont amounted to 17,025 in March, 
as against 7,005 in February, a gain 
of 140 per cent., and comparing 
with 20,582 in March, 1930, a de- 
cline of 16 per cent. 

For the first three. months of the 
vear,. registrations of new cars in 
these states totaled 28,568, as com- 
pared with 37,181 a year ago, a drop 
of 23 per cent. 

Connecticut reported March sales 
of 3.300, as against 1,669 in the pre- 
ceding month, a gain of 97 per cent., 
and comparing with 4,455 a year 
azo, off 26 per cent. For the first 
three months sales in this state 
were 6,306, as compared with .8,408 
a year ago, a drop of 25 per cent. 

Massachusetts registrations 
March were 9,616, as against 
in February, up 124 per cent., and 
comparing with 12,307 a year ago, 
a decline of 21 per cent. Three 
months sales in that state were 17,- 
331, as compared with 22.586 in 1930, 
off 22 per cent. 

New Hampshire 
sales of 1,121, as against 438 in 
February, a gain of 156 per cent., 
and comparing with 979 a year ago 
an increase of 14 per cent. This 
state also showed a gain for the 
first three months, with registra- 
tions of 1,670, as compared with 1,- 
464 a year ago, up 13 per cent 

Rhode Island's registrations last 
month were 1,513, as compared with 
615 in the preceding month, up 146 
per cent., and comparing with 2,162 
a year ago, off 30 per cent. For 
three months sales in this state were 
2.440, as compared with 3,509 a year 
ago, a drop of 30 per cent. 

Vermont reported March registra 


in 
4,077 


reported March 


Polk & Co. of Detroit, with the exception of Hlinois, which are supplied by the Robinson Advertising Service, Springfield, TL, 
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tions of 475, as against 206 in 
February, up 130 per cent., and com- 
paring with 679 a year ago, off 30 
per cent. For the first quarter, 
Vermont sales aggregated 821, as 
compared with 1,214 a year ago; off 
24 per cent. 
Following are the 
trations in the New 
for the first three months of this 
year, as compared with the corre- 
sponding periods of last year: 
CONNECTICUT 
1931, 


new car regis- 
England states 


1930 
1,564 
February 2,389 
March 


6,306 
MASSACHUSETTS 
January 
February 
March 


Totals 


9.616 


.17,331 
HAMPSHIRE 


Totals 
NEW 
January 
February 
March 


1,670 
RHODE ISLAND 
January ‘ 
February 
March 


Totals 


379 
968 
2,162 


Totals 3,509 
222 
313 
679 


1,214 


January 
February 
Mare 


Totals 


SEARS, ROEBUCK STORE 
FOR ENGLEWOOD, N. J. 
Englewood, N, J., April 27.—Sears, 
Roebuck & Co. will another 
retail store shortly 
Bergen 
a full line of tires, 
cessories, batteries, 
trical appliances, 
ing machines and sporting goods. 
The lease was for the building at 
44 Grand Ave., Englewood 


1931 


and New Jersey, which 
any given section, may obtain these 
our subscribers. Commercial car 
1930, will be found on Page 9. 


open 
this city to 
It will carry 
automobile ac- 
radio and elec- 
hardware, wash- 


in 


serve county 


laneous 


278 Alabama 
153 Arizona 
236 Arkansas ” 
2095 Calif. 
469 Conn, 
108 Delaware _ 
381 Florida 
139 Idaho 
~~ 1502 Minis — 
1095 Indiana 
829 Iowa 
450 Maryland 7 
1285 Mass., ’30_ 
1230Minn, 
1595 Missouri _ 
209 Montana | 
436 Nebraska 
75 Nevada 
224 New Hamp 
111'N. Mexico 
533 North Car, 
138 North Dak, 
1194 Ohio 4 
218 Oregon 
2025 Penna. 
195 Sheds isl. 
243 8S. Caroli a 
177|S. Dakota _ 
245 Utah 7 
102 Vermont - 
17 
13 


572 Virginia 
447, Wash’ton _ 
248 W. Virginia 
973, Wisconsin 
157 Dis. of Col, 
20367|* | Totals 


11 
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How Vancouver Group ‘Stabilized “Used Car Market 


Considers Its Blue Book their particular make and model of KASSEL CADILLAC COMPANY 


Giving “As Is” Trade-In 
Values Most Important 
Step in Association’s 
Existence 


UNPRECEDENTED success has 
crowned the efforts of the Van- 
couver Motor Dealers’ Association 
to stabilize the used car situation in 
that city. With the object of ac- 
complishing something definite in 
this direction, the organization 
brought out a Blue Book, giving the 
“as-is” trade-in values of used cars. 
At the time that this book was 
brought out it was believed by the 
association that it would fulfill a 
long-felt want. There were already 
a number of other blue books issued 
by various organizations, copies of 
which were available to the trade in 
Vancouver, but the chief difficulty 
in all these books lay in the fact 
that it gave the reconditioned or 
maximum value for used cars. 

This meant that a dealer when 
using this book had to inform the 
customer that the maximum value 
for the particular car he wished 
to trade in was so-and-so, but 
owing to the customer's car not 
being up to the standard condition, 
it would be necessary for him to 
make a reduction on the maximum 
allowance. This attitude on the 
part of the dealer, which was nec- 
essary if he used the existing books 
in his valuation, aroused suspicion 
and dissatisfaction and dscontent 
in the minds of the customers. 

In order to overcome this situation 
to some extent the Vancouver Motor 
Dealers’ Association took up the 
Windsor or Border City’s plan, and 
for over a year advertised the trade- 
in values of cars regularly in the 
Vancouver press. This did not offer 
any solution to the problem, how- 
ever, as the values given in these 
advertisements were the resale price 
and dealers found that customers 
bringing cars to trade in demanded 
that they be given the price which 
was quoted in the newspaper adver- 
tisements as the resale value of 


‘is 


automobile. 

This was the situation which ex- 
isted when the as-is values as 
forth in the blue book were first in- 
troduced. Immediately a change 
was noticed, and as more and more 
dealers adopted the use of this book, 
the situation in Vancouver began to 
be considerably relieved, and much 
of the old struggling with customers 
over allowances on their cars was 
eliminated. 

W. G, Welsford, secretary of 
Vancouver Automobile Dealers’ 
sociation, in commenting on the 
situation today, states, “We give the 
minimum trade-in value in our blue 
book. A dealer can thus take the 
book out of his pocket and show it 
to his customers and permit them to 
look at the actual prices quoted in 
the book for a car similar to theirs. 
We will suppose that the price 
quoted is $300. A dealer can then 
look over the car and inform his 
customer that his make of car and 


set 


the 
As- 


model is valued at $300, but, owing to , 


the fact that his particular automo- 
bile is in remarkably good condition 
and will not need repainting, he will 
be able to make a slightly larger al- 
lowance. This creates a favorable 
impression on the part of the cus- 
tomer, as he feels that the dealer is 
playing square with him, while for- 
merly, when the dealer had to make 
deductions from the price shown in 
the list, the customer became dis- 
satisfied.” 
Mr. Welsford also states that it 
the aim of the association to 
have every salesman in Vancouver 
using this book, and remarkable re- 
sults have been accomplished to- 
ward the attaining of this objec- 
tive. In the earlier days, when the 
book was first introduced, one or 
two copies were usually the tota! 
amount taken by each of the firms. 
Today every salesman in the major 
automobile concerns in Vancouver 
tach can have their own copy of the 
book. Revisions in prices are made 
every six weeks to two months, and 
a new edition of the book is then 
published and forwarded to all the 
members of the association. 

When the idea started to gain 
ground in Vancouver, however, au- 
tomobile dealers in the surrounding 


TAKES LEASE ON GARAGE 
Union City, N. J., April 27.—The 
one-story brick showroom and gar- 
age, covering a plot 100x200, at 4138 
to 4142 Boulevard has been leased 


iby the Kassel Cadillac Company for 


a term of five years, at a rental of 
$750 a month. Under the terms of 
the lease the concern has the option 
of five additional years at $12,000 
a year, also to purchase 
erty before May 1, 1933, at $100,000 


ARNDORFER & KUHL, INC., 


MAKES 
Milwaukee, Wis., April 
Toppins has been named retail sales 
manager of Arndorfer & Kuhl, Inc., 
Willys-Overland distributors, ac- 
cording to Frank Arndorfer, presi- 
dent of the company Cc. M. 
(Mickey) Rogers, for 
in charge of retail sales for 
derfer & Kuhl, has been named 
Milwaukee county sales supervisor. 


GEORGE SILVA BECOMES 
AUBURN-CORD DEALER 
Springfield, Mass., April 27.— 
George Silva, who recently an- 
nounced his appointment as dealer 
for Oldsmobile, 
dealer for the Auburn 
lines, and has leased the store at 73 
Broadway as a salesroom for new 
and used cars 
territory, and, in fact, all over 
British Columbia and in some parts 
of Alberta, started writing in for 
copies of the "book. 
order to accommodate 
the Vancouver Motor 
ers’ Association decided that 
would permit outside firms to 
its book On payment of a straight 


these 
Deal- 


In 
people, 


use 


subscription of $10, which covers the | 


supply of issues for one year. This 
gesture on the part of the associa- 
tion was greeted with much enthu- 
siasm by the trade, and now prac- 
tically an equal number 
the organization, and 


members of 


all who are using the book are en-| 


thusiastic about the effective re- 


sults which have been secured. 


the prop- | 


APPOINTMENTS | 
27.—A. F.| 


the past year | 
Arn- | 


has become a sub- | 
and Cord | 


it | 


of books | 
are distributed to members and non- | 


Repair Business Increased by 
‘Save Your Car’ Campaign 


A CO-OPERATIVE campaign to 
; increase repair business has met 
with remarkable success in Victoria, 
B. C. This campaign has been in- 
augurated jointly by all the new car 
dealers of Victoria. The motto of 
the campaign “Care Will Save 
Your Car.” 

By means of advertisements as 
well as reading matter, also inserted 
at advertising rates in the editorial 
columns of the press, the motor 
|dealers are endeavoring to bring 
home to car owners of the British 
| Columbia capital the fact that 
proper care will prolong the life of 
their automobile and will also in- 
sure it maintaining a high value 
when considered in the light of a 
| potential trade-in on a new vehicle. 
As a result, a very large number of 
automobile owners in Victoria have 
brought their cars in to have them 
generally checked up and _ over- 
| hauled. 

The campaign was staged during 
the closing weeks of March and the 
beginning of April, the suggestion 
being advanced that a car which 
had suffered severe strain during the 
winter driving needed re-attention 
It was pointed out that this year 
many car owners were ignoring such 
attention in view of the fact that 
|the past year had been exceedingly 
j|mild. The car dealers went on to 
;explain, however, that while prob- 
ably major check-ups and repair 
jobs such as have been carried on 
in other years would not be neces- 
‘sary this year, but at the same time 
lattention to the minor repairs and 
adjustments was essential. 

Owners were heartily recom- 
mended to bring their cars in and 
get them checked over at this time 
with a view to definitely lengthen- 
ing the life and increasing the value 
of their car, as well as insuring 
them a summer of carefree motor- 
| ing 

It 
bringing 


is 


that by 
would 


was also pointed out 
cars in early they 


_be given prompt attention and none 


of the rush-hour work, which js 
felt during the early weeks of May 
each year would be necessary on 
their vehicles 

The new car dealers also stressed 
the point that patrons of their es- 
tablishments would gain the bene- 
fits of specialized service. It was 
stated that distributors for cars were 
naturally best equipped to service 
this particular make, and each au- 
tomobile Owner was recommended 
to bring his car back to the firm 
from which it had been purchased. 

There was, of course, another an- 
gle to this campaign which was not 
revealed in the advertising matter, 
and that was the fact that it 
brought the owners of automobiles 
into renewed contact with the firms 
from which they had originally pur- 
chased them. These firms were 
then able to check up on the condi- 
tions of their customers’ cars, and 
as a result, quite a number of re- 
peat sales were made through con- 
tacts which were re-established in 
this manner 


POVEY CADILLAC ADDS 
OLDSMOBILE TO LINE 
Elizabeth, N. J., April 27.—William 
W. Povey, president of the Povey 
Cadillac Company of 57 Westfield 
Ave., today announced the addition 
to his line of the Oldsmobile. The 
firm now handles three General 
Motors cars, the Cadillac. the La 
Salle and the Oldsmobile. The con- 
cern has been in business here for 
about nine years, originally handl- 
ing only the Cadillac. The firm 
is fully equipped to furnish parts 
and service for the Oldsmobile ma- 
chine 
NEW OAKLAND DEALER 
Birmingham, Ala., April 27.—The 
McCormack Brothers Company, one 
of the oldest automobile firms in the 
city, has been appointed dealer tor 
Oakland-Pontiac automobiles. The 
cars are to go on display at once 
and will be equipped with ample 
me sales and service facilities 


Cumulative New Commercial Car Registration Statistics, March, 1930 


States 


Brockway- 
Indiana 
mond-T 


Autocar 
Chevrolet 


Dia- 


Ala., 1930 | 
Ariz., 1930 | 
Ark., "30 | 
Cal., 1930 | 16 
Conn., °30 | 8 
Del, "30 | 9 
Fla., °30 | 1 
Idaho, *30 | 
TIL, 1930 | 
Ind., 1930 | — 
Iowa, °30 | 
Md., °30 | 9 
Mass’setts | 30 
Minn., °30| 
Mo., 1930 | 9 
Mont., "30 | 
Neb., 1930 | 
Nev., 1930 . 

N. H., ’30 


15 


13 
16 


23 


| 
a 
c 
| 
30 | 
7 
1930 | 41 
» °30 | 
Lai 
. D., 730 | 
= | 
| 
| 


"30 
30 

1930 
va: 30 
Wash., 30] 
W. V., 30] 
Wis., 30 | 
D. Gi, °30 | 


Totals 8823) 198 
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This table is repeated for comparative purposes only. 
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States 


| 


1930 

1930, 

1930 

1930 
30 


473!Ala.. 
225 Ariz.. 
324 Ark., 
2395 Cal., 
567 Conn. 
142 Del., 2930 
444 Fla., °30 
~ 471 Idaho, "30 
2386 ML, 1930 
1/51 Ind., 1930 
“1076 Fowa. 1930— 
309 Ma. 30 
1348 Mass.. °30— 
~~ 889 Minn., °30- 
3011 Me. 1930 
309 Mont., °30 
518 Neb., 1930 

Yl Nev.. 1930— 
186.N. HL. 1930 
147 N. M., 1930 
589.N. C., °30_ 
206 N. D., 1930. 
1813 Ohio, “30 
dui Ore.. 1930 
50 
1930 
1939 


3044 Venn., 

y eh ae 
213 Ss. rm 

370 S. D,, °30 | 

734 Utah, 1930 

154 Vi. 1930 

~~ 7234/Va., 30 


1/8 Wasn., 
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| 170 28500 ‘Potats 





10 


AUTOMOTIVE DAILY NEWS, TUESDAY, APRIL 28, 1981 


Motor Oil Relationship to 
Operating Conditions of 
Passenger Car Engines 


By C. M. 


Supervising Engineer, Sinclair 


The following is an abstract of a 
paper presented before a meeting 
of the Society of Automotive En- 
gineers held in St. Louis. 

With the modern passenger car 
Operating over a wide territory with 
yarying temperature ranges, it has 
become necessary to check more 
carefully the properties of engine 
oil in relations to engine operating 
conditions. 

The two extremes to which en- 
gine oil in a crankcase is subjected 
are: (1) parking in the open in 
zero or sub-zero weather for six 
or more hours at a time; (2) driv- 
ing at 50 to 60 m. p-h. over a dis- 
tance of 100 miles or more without 
stopping. 

Tests were made to get a clearer 
understanding of what is durable in 


u 200 
VISCOSITY af operative Temp- 


LARSON 
Refining Company, New York 


| occurred in coating the surface with 
motor oil. The cars thus filled were 
placed outside for twelve to fourteen 
| hours to make certain that a con- 
stant low temperature prevailed. 
After the temperatures of the oil 


and cooling water had been recorded | 


;a fully charged battery was placed 


;in the car, the revolutions per min- | 
ute checked and the ignition turned | 


on to determine whether or not the 
/engine would fire. 

From the starting test data it was 
possible to plot the viscosity of each 
oil at the starting temperature 
ag@nst the cranking speed. When 
the oil reached 175,000 sec. viscosity, 
so adhesive did it become, the start- 
er motor caild not overcome the oil 
film resistance. However, as the vis- 
cosity was lowered, the cranking 
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Fig. 1 


conditions ol 
and high- 


perform- 


a motor oil under 
cold-weather operation 

Speed driving. Starting 
ance (cranking speed and oil circu- 
lation (pumpability) well as oil 
consumption and Stability (resist- 
heat and sludging) were 
for various types of motor 
hree prominent makes ol 
and = fourteen different oi 
‘d over a temperature range 
£0 


as 


ance to 
evaluated >| 
oils 
cars Is 
Were us 
ot 1) 


charact 


degrees F The 
of the motor oils 
used are shown in the table 

Fach cat thoroughly tlushed 
with the oil under test, drained and 
filled with proper amount ctf 
fresh oil ‘xt the engine was 
turned over by a spare batiery until! 
all pai were thoroughly splashed 
with oil, the carburetor having 
been drained to be sure no dilution 


LO 


eristics 
was 


the 
N 


the 


Name of Oil 
> Base (Ct 
d Oil 
yuitinent 
Vania 
Continent 
isylvania 
nsylvania 
“d Base 
x Base 
is Base 
ger Crude 
Base 
Base 
, rate 


it Back 
it 
Double Pre 
Base 
Base 

Base 

Base 

Blend 


Ou 


glia 


speed was increased with the result 
30,000 35 r. p. 
obtained engine 
below this 
viscosity. The engine oil in each 
test was not diluted by use. Subse- 
quent runs proved that had the en- 
gine been run twenty miles or more 
the crankcase was filled with 
oil 50,000 sec. would have been 
dead line before dilution 
-urred. It was interesting to note 
that the false viscosity created by 
wax or petroleum jelly does not ef- 
hard starting. High pour oils 
evaluated by the straight line 
temperature curve. It was 
found that when the engine is 
stopped by using the choke that it 
is possible to start using an oil one 
S. A. E. viscosity number heavier due 


viscosity, 
the 


sec. 


that 
m 


at 


was and 


would start any place 


after 
new 


the oc- 


fect 
were 


VISCOSILY 


TABLE of Oil 
v doitie 
Oil Sample 
10 0 
10,500 », 500 
16,000 7,600 
27,000 12,000 
$3,000 15,000 
$9,000 18,000 
48,000 22,000 
69,000 30,000 
75,000 32,000 
95,000 19,000 
95,000 $9,000 
120,000 50,000 
290,000 110,000 
$10,000 120,000 
300,000 125,000 


ot 

ire ”) 
22,200 
$9,000 
64,000 
70,000 
90,000 
110,000 
160,000 
190,000 
260,000 
260,000 
455 300,000 
400 810,000 
415 1,000,000 
470 |= 880,000 


599 
220 
S75 
490 
160 
490 
485 
415 


$75 
$80 


| to the fact that the raw gasoline 
| dilutes the oil film on the cylinder | 
| walls. 
| Pumpability tests show that cer- 
; tain oils circulate below their pour | 
points, while others which fall within 
the range of satisfactory cranking | 
speed viscosities take hours to thaw 
before circulation commences. 

Oil consumption tests for differ- 
ent rates of speeds were run on dif- | 
ferent cars in different parts of the | 

| country. Each oil of several differ- 
}ent series of oils, each series con- | 
sisting of S. A. E. Nos. 20, 30, 40 and | 
50 of the same make and crude, was | 
run over 100-mile stretches at an/| 
average speed of 30, 40 and 50 miles 
per hour. Aiter thoroughly flushing | 
| the engine, fresh oil was weighed in 
for each 100-mile run, then drained | 
and weighed for calculating con- 
sumption. Samples of the new oil 
as well as the used oil were taken 
at the end of each 100-mile run for | 
analysis. In addition to the circu- 
lating oil temperature, the viscosity 
|of the oil in circulation was re- 
| corded by an automatic riscosimeter. 

It was found that viscosities at 
the various speeds reach a Stable 
point after 50 miles. In Fig. 1 are 

|plotted the atmospheric tempera- 
ture, the stable viscosity reached 
after the 50 mile run, the stable 
operating temperature of the oil 
'and the miles per quart, all of which 
were made for the three 100-mile 
runs at 30, 40 and 50 miles per hour. 
These curves were selected to show 


(Continued on Page 11) 


AIRCRAFT TACHOMETER 
NOT AFFECTED BY 
VOLTAGE CHANGES 


The General Electric Compan: 
Schenectady, N. Y., has announced 
1 new tachometer designed espe- 
cially for aircraft engines, where 
accuracy and reliability are essential 
iinder conditions of extreme vibra- 
tion. The outstanding advantage ol 
ihe new device is that its indica 
tions are independent of voltag 
variations in the generator circui 
and, therefore, it not subject 
temperature changes, change of 
sistance of leads, or commutation 
and brush troubles. Other advan- 
tages claimed by the manufacture: 
ire 1) Simplicity of remote indica- 
tion elimination of shafting and 
conditions. (2) low cost 

2nd light weight of relatively loneg- 
distance installations. (3) High ac- 
| curacy unaffected by vibration. (4) 
'Two instruments may be connected 
the same circuit for duplicate 
at remote points. 
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‘METAL EXPOSITION SPACE 
| GOING RAPIDLY AT BOSTON 


i 
} Cleveland, O., April 27 
jhalf the available spaces 
| National Metal Exposition 
will be held the 
September already been 
sold, W. H secretary of 
the American Society for Steel 
Treating, annual sponsor of the 
National Metal Congress and Expo- 
sition, has announced 

Floor plans and contracts had 
been sent only to previous exhibitors 
in the show when the announcement 
was made, but the space sold totaled 
35,000 square feet, equaling or ex- 
ceeding similar figures for the past 
four years. Twenty-five exhibitors 
reserved more space than previously 
while only three have reduced their 
exhibits. General distribution of the 
floor plans begins on April 25. The 
national metal exposition will be at 
Boston’s spacious Commonwealth 
Pier. Hotel Statler will be the head- 
quarters for the metal congress 
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Characteristics 
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700 930 109 
200 1,200 Lls 
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200 2,400 
000 2,600 
200 $,200 
200 5,800 
000 3,400 
17,000 000 3,800 
17,000 ,000 5,800 
22,000 10,500 »,000 
43,000 19,000 4,000 505 
49,000 21,000 8,500 518 
92,000 24,000 10,500 405 
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Spray Paint Outfit Can 
Be Transported 


DEVILBISS NK-606 spray-paint outfit 


The DeVilbiss Company, Toledo, 
O., has placed on the market a com- 
spray-painting outfit, elec- 
trically operated, known cs the NK- 
606. It can be transported from 
place to place by automobile if de- 
sired, and can be carried by one 
man. 

The NK-606 consists of one ‘2 
horse power electric motor-driven 


OFFERS NEW GROUP 
OF PISTON RINGS 


7 Ame, 


NEW Thomson piston rings 


Peoria, Ill., 
announces a of piston 
each of which is designed for 


Mf 


new 


Thomson g. Co 
group 
rings, 
a compression 
ring acts both 
scraper and a compression ring, and 
a scraper oil ring 

The compression 
o have the ability to prevent blow- 
by. The combination scraper and 
‘ompression ring has a scraper edge 
just below center, and traps the oil 
between itself and the scraper oil 
ring below. This trapped oil is 
‘laimed to Seal the cylinder leakage 
and at the same time lubricate the 
upper cylinder wall 

The scraper oil ring has a scraper 
edge designed to clean the wall on 
the down stroke and return the sur- 
plus oil to the crankcase through 
new design oil vents below the 
scraping edge 


1 specific purpose 


ring, a which as a 


ring is claimed 


ENTER STOCK 
INDIANAPOLIS 
The Stutz 
of America, 
its Cars in the 


STUTZ TO 
CAR AT 
Indianapolis, April 27 
Motor Car Company 
Inc., will have one ol 
annual 500-mile race on the his- 
toric two-and-a-half mile track 
here on May 30, according to an- 
nouncement made at the local fac- 
tory by Col. E. S. Gorrell, president. 
The motor to be used in the Bear- 
cat will be the DV-32, the new Stutz 
eight-cylinder engine with four 
to the cylinder and double 
overhead cam shaft 


Viscosity 
at Pour 
Test Temp 
36,000 
16,000 
64,000 

5.400 
18,000 
$,600 
14,500 
10,000 
160,000 
260,000 
50,000 
290,000 
580,000 


00,000 3,967 


compressing equipment mounted on 
a caster base, one  pressure-feed 
spray gun with wrench, one 2-gallon 
pressure-feed paint tank, one 20- 
foot length of »4-inch air hose and 
connections, one 12-foot ‘'%4-inch 
braid covered hose and connections 
and one 12-foot length of ,-inch 
fluid hose and connections. The 
complete outfit sells for $166.80. 


CUT-AWAY CELL USED 
FOR DEMONSTRATION IN 
NEW BATTERY STAND 


USL Battery Display Stand 


USL Battery Corporation, Niagara 
Falls, N. Y., has developed new 
battery stand iron 
censtruction mounted on ball bear- 


a 


heavy angle 


ol 


ing casters, with a capacity of nine 
Mounted the is 
plate rack and a 
the 


batteries. on side 
demonstrator 


cell permits 


a 


cul-away demon- 


| stration of the battery construction. 


| 


Display cards are held in place by 
the battery vent plugs 


ORDNANCE ADVISORY 
COMMITTEE TO MEET 


A meeting of the ordnance advis- 
ory committee of the Society of 
Automotive Engineers, composed of 
twelve of the leading experts in the 
automotive field, has been called by 
Lieut. Col. A .F. Masury, specialist 
reserve, chairman of the committee 
who is also vice-president and chief 
engineer of International Motor 
Company, New York. The meeting 
will be held at Fort Eustis, Va., 
April 27 and 28. 

As a result of recommendations 
previously made by this committee 
nearly all branches of the service 
have been motorized by the War 
Department. 

CLASSIF(Z:D ADVERTISEMENTS 

IN THE AUTOMOTIVE DAILY 
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Equipment--- Development 


Offers Complete Equipment 


High Temperature Liquid- 
Cooled Engines 


By ARTHUR NUTT 
Vice-President of Engineering, 
Wright Aeronautical Corporation 


The following, in part, is the sec- 
ond installment of a paper present- 
ed before the nineteenth national 
aeronautic meeting of the Society 
of Automotive Engineers, which 
closed circuit in Detroit. 

A similar curve for a test run 
with a compression ratio of 7.2 to 1 
shows better economy, as compared 
to the lower compression ratio, but 
the characteristics of the curve are 
very nearly the same as with the 
lower compression ratio. In the case 
of the propeller load fuel consump- 
tion curve, there appears to be more 
difference between the consumption 
at 180 degrees and 300 degrees Fahr- 
enheit with the higher compression 
ratio than there was with the lower 
one. 

Curves plotted to show the effect 


of changing compression ratio on 


|The effect of 
!ture was also shown On these curves. 


| These 


ting the results on a curve which 
would show a minimum economy) 
point. If the power is plotted at each 
one of these mixture control posi- 
tions the best power is obtained 
from the peak of the resulting curve 
and the economy at this point is 
also available. In order to show how 
much power loss is necessary to get 
best economy, curves were made up. 
the higher tempera- 


At 180 deg. F. best economy was ob- 
tained with over 7'2 per cent. loss In 
maximum power with 6.1 ratio 
Only 7 per cent. loss was experi- 
enced with 7.8 ratio. At 240 and 300 
deg. F. it appears that it is neces- 
sary to lose approximately 6 per 
cent. power at 300 deg. F., and 
slightly under 6'2 per cent. at 240 
deg. F. to get the best economy. 
percentage losses are prac- 
tically constant from 6.1 to 7.8 com- 
pression ratio at 240 deg. F. and 300 


EFFECT OF COOLING LIQUID TEMP, ON POWER CURVES 


; suctue Lett CONPRELSION Ru.T10 ( 
CONQUEROR ENGINE 73:1 COMPRESSION RATIO 


Fig. 2 


the horse power developed at differ- 
ent outlet coolant temperatures in- 
dicated that the pitch of the curves 
at the higher temperatures is less 
than it is on the curves at the lower 
temperatures, showing that there is 
slightly less loss in horse power 
when higher temperatures are used. 
This condition, of course, is favor- 
able to the high temperature opera- 
tion, but the curves are so nearly 
parallel that the effect is not great. 

A fuel mixture control curve was 
taken at each engine speed and load 
condition, involving approximately 
twenty-five hours of total running 
time at each compression ratio to 
get through all the points needed. 
The fuel mixture control curve con- 
sists of dividing the mixture con- 
tro] range into a number of incre- 
ments between full rich and the 
leanest position that the engine 
would run smoothly and then plot- 


/ to 7.8 to 1. 


deg. F. outlet coolant temperature. 

The etfect of raising the compres- 
sion radio on the_ specific fuel 
consumption is impressive, inas- 
much as it shows that about 10 pei 
cent. fuel can be saved by 
ing the compression ratio from 6.1 
Advantage can be taken 
of this lower consumption by the 
operators of aircraft only when they 
learn the value of good fuel. These 
data were all taken at 2,400 r. p. m., 
full throttle, and 2.150 r. p. m 
cruising, since this cruising speed is 
one commonty used on this particu- 
lar engine. It is to be noted, how- 
ever, that during the tests that at 
1,800 and 1,900 r. p. m., cruising 
speed, specific fuel consumptions of 
about 30 pound per brake horse 
power hour were obtained in some 
cases at the higher compression 
ratios. 

Fig. No. 2 shows a series of horse 
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rais- | 


power curves in order to show the 
| characteristics of these curves and 
| the horse power available on this 
particular engine as the result of 
changing the compression ratio and 
the outlet coolant temperature. 

Fig. No. 3 shows the brake mean 
effective pressures obtained unde 
these same conditions. 

In power units above 600 horse 
power, it appears possible to develop 
power units which will weigh about 
one and one-half (1.5) pounds per 
horse power including radiator, pip- 
various military airplanes and diri- 
parable to the large air cooled units. 
Such units would no doubt have four 
valves per cylinder, which construc- 
tion gives better cylinder yolum- 
tric efficiency and therefore better 
fuel economy. Distribution seems to 
be the main factor in good fuel 
economy, and whether air cooled 
or liquid cooled, an engine will give 
the same fuel consumption providing 
the engines have the same volumet- 
ric and mechanical efficiencies and 
when using the same fuel and com- 
pression ratio with the same wall 
temperatures that they do _ not 
detonate. 

Liquid cooled engines of large 
powers have a definite field in large 
patrol boats, transport airplanes 
various military airplanes and di- 
gibles. They are small in frontal 
area, compact, permit good visibility, 
and with their low specific fuel con- 
sumption, which has been demon- 
strated, the weight of the power 
plant plus the fuel is very favorable 
and becomes more favorable the 
greater the range of the aircraft. 
Cost no doubt will prohibit the use 
of the lower powers in liquid-cooled 
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For Axle Straightening 


HUNT FRONT AXLE STRAIGHTENER 


Automotive 
announces a 


The George L. Hunt 
Equipment Company 
checking and front end 
This machine is 
to the com- 


new axle 
aligning machine, 
in 


similar construction 


engines, as the air-cooled engine 
covers this field very satisfactorily. 
However, the demand in commercial 
service for quieter and smoother 
engines may turn some designers 
toward the use of high speed geared 
engines of small bore for certain 


types of aircraft. 


Oils and Car Operation 


(Continued from Page 10) 


that the oils follow 
as long as the atmospheric temper- 
ature does not effect the circulating 
oil temperature. This was not the 
case with the run made on the 
Pennsylvania base oil. S. A. E. No. 
50, where the atmospheric tempera- 
ture was highest at the same time 
of the 30 miles per hour run, vet 
lower at the time of the 50 miles per 
hour run, when the average atmos- 
pheric temperature at the time the 
equivalent runs were made with 
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a definite trend | lation 


to the stable operating vis- 
cosity, and that for an oil of the 
same viscosity, the higher the aver- 
age rate of speed, the greater will be 
the oil consumption per 100 miles. 
Different makes of engines change 
this oi] consumption curve for the 
same stable operating temperatures. 
When the stable operating viscosity 
drops to 50 seconds Saybolt or lower 
the rate of speed has very little ef- 
fect on the oil consumption and the 


miles per quart is very unsatisfac- 
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Fig. 2 


S. A. E. Nos. 30 and 40 oils. This 
resulted in the warm weather caus- 
ing the stable viscosity as well 
the miles per quart at 30 miles per 
hour to be lower with the S. A. E 
No. 50, than with the light oils at 
the corresponding speed. However 
the rest of the curve is nearly nor- 
mal. This same trend was noted in 
other runs with the other cars and 
different series of motor oils. 
Fig. 2 shows that the miles 


as 


per 


‘quart of motor oi] bears a direct re-' 


made to 
moto} 
of 


allempt was 

performance of 
different crudes 
operating tempera- 
ture. but the trends and conclu- 
sions drawn from similar graphs 
check with the above. 

The cars with high mileage con- 
sumed considerably more oil than 
those showing 10,000 to 12,000 miles 
on the speedometer in cases where 
the same oil was used. 

Film-strength tests were 


tory No 

evaluate the 
oils made from 
the same stable 


run on 


pany’s Bee-Line frame straightener 
and axle aligning machine. with the 
exception that it does not have the 
frame straightening feature 

The new machine is equipped with 
all tools and gauges as shown. 


oils of various viscosities of both 
Texas base and paraffin base crudes. 
It was found that the higher the 
viscosity the heavier the load the 
film can carry. Also parafiin base 
motor oil films carry greater loads 
than the Texas base oils of equal 
viscosities 

A series of three runs of 100 miles 
each were made to determine how 
engine oils are affected by sludging. 
The runs were made at speeds av- 
eraging 30 m. p. h., 40 m. p. h. and 
50 m. p. h., respectively. The crank- 
case was filled with high-grade fil- 
tered oil, S. A. E. No. 40, and com- 
plete crankcase drainings made at 
the end of each 100-mile period. 
The only noticea»le change other 
than a darker color was the increase 
in sludge content. 

Tests indicated that 
paraffin base oil S. A. E. No. 30 
maintains its viscosity better than 
the same number Texas base oi] at 
high temperatures, yet does not thick- 
en nearly as much as the Texas base 
oil S. A. E. No. 10 at low tempera- 
tures. In other words. the one grade 
of wro pour Pennsylvania paraffin 
buse S. A. E. No. 30 oil handles the 
ful] temperature range of operation 
set forth in the autemebile manu- 
|facturers’ instruction books. The 
;}zero pour mid-continent paraffin 
| base oil gives virtually the same re- 
sults 

The miles per quart of oil is very 
}unsatistactory as it approaches 50 
| seconds Saybolt viscosity at operat- 
ing temperatures of the engine re- 
gardiess of the speed. With a low 
visocosity, the f strength is 
| greatly decreased. 

The of 
| as recommended 
manufacturers, 
cause weuther conditions 
tain cities would make the 
three grades necessary in one week 
where temperatures fluctuate be- 
|} tween .0 and 40 deg. F. This method 
|of recommendation makes necessary 
ithe use of two oils between 20 and 
40 degrees F. atmospheric temper- 
ature It recominended, there- 
| fore, to tix the range of operation 
of an engine Oi] by using the tem- 
| perature at which the oil reaches 
1 50,000 seconds Savybolt as the low 
temperature limit, and the temper- 
ature at which it drops to 60 sec- 
onds Saybolt as the high tempera- 
ture limit, rather than that now 
recommended by the automobile 
manufacturers 


MAKES FREE-WHEELING 
DEVICE FOR FORDS 


Axelson Manufacturing Company, 
Los Angeles, Cal., is manufacturing 
a new free-wheeling drive for Fords 
known as the Scotch free roller. 
Choice of conventional drive or 
free-wheeling afforded by means 
of a lever. To free-wheel, this unit 
automatically disengages the drive 
shaft when the speed of the wheels 
exceeds that of the engine. The de- 
vice marketed by the Tropen 
Auto Products Company, Los An- 
geles, Cal. 


Pennsylvania 


ilm 
three of oil, 
automobile 
be- 
In cer- 
use of 


use erades 


by 
impractical 


Is 


Is 


ls 


1s 





aes winnoniclD _ Eves yv wwe TUESDAY, APRIL 28, 1931 


___ADVERTISEMENT es! 


et E ERTISE? ME 1 aE 





_ ADVERTISEMENT ! ADVERTISEMENT 


Human or Dos Intelligence: 


___ ADVERTISEMENT _ 


Out in Chicago there was (and still is) a truly 
great and, therefore, a very gentle professor of 
biology named C. Judson Herrick. 


Some years ago Mr. Herrick set himself the task 
of giving to a group of hard-headed business men 
their first course in biology. 


The thing went along all right with a varying 
degree of success until the professor began trac- 
ing the development of the cortex, or new brain, 
up to the level of human intelligence; or rather, 
began differentiating between human and animal 
intelligence. 


And there the personal experience of the hard- 
headed business man with innumerable pets 
stepped in, and the puzzlement began. 


**But, Professor,’ some querulous voice would 
call from the middle of the room, *‘my uncle 
had a dog who always used to go fishing with 
him in his boat, and my uncle always carried a 
big sponge in his boat to bail out the water. 
And one day my uncle forgot his sponge and 
said to the dog, ‘Go back and get sponge. And 
the dog went back to the house and got the 
sponge. Now, Professor, isn’t that human 
intelligence ?”’ 


“No,” the patient Herrick would reply. “I'm 
sorry. That is not human intelligence That is 
dog intelligence. [If your uncle’s dog had gone 
back to the house for the sponge and, failing to 
find the sponge, had brought a bucket — that 
would be human intelligence.” 


“One good definition of human intelligence,” 
he would continue, “is the capacity for translat- 
ing experience. All that your uncle’s dog was 
able to do was to try to complete the picture as 
it had always been. Man, boat, sponge. If your dog 
had failed to find the sponge, he would have come 
back without anything else to take its place. If 
your uncle had failed to find the sponge, he 
might have come back without anything else to 
take its place, but we hope not.”’ 


In the light of the recent experience of the busi- 
ness world the Herrick story becomes highly 
illuminating and, in some cases, rather sharply 
pointed. As long as business was on an even keel, 
the picture could always be completed in the old 
way and there was no problem involved. But 
when our business boat began leaking and the 
sponge got lost, there was the devil to pay. 


Again and again, we have turned to the busi- 
ness dog, who can best be represented by our 
habit of always doing the same thing in the same 
way, and told him almost tearfully that the boat 
was leaking and please go back and get sponge. 
And each time our business dog has come back 
without it. Until finally, quite a number of us have 
been obliged to give up relying on a business dog 
and a lost sponge, and go after a bucket ourselves. 


The waves of business and social changes have 


- come upon us so rapidly that we no longer have 


time to look for a lost sponge, and it wouldn't 
be much good if we found it. 


This new order of things is calling for a new 
order of operations, wherein the dog intelligence 
of trying to complete the old picture is no longer 
of any avail We have seen the concentration of 
business into units so great as to be appalling. 
We have seen the speeding up of production to 
a point where there seems to be no limit to what 
we can turn out. Side by side we have seen the 
social changes parallel the business changes. And 
we ourselves, or our necessities, have been very 
largely responsible for those changes. 


We have put more money into wages than we 
ever put into banks. We have elevated our wage- 
earning group financially to a point where they 
represent the entire balance of power in our pro- 
duction plants. We have turned an entire eco- 
nomic system upside down with care, and it’s no 
wonder that the old order of things will no longer 
work. Dog intelligence cannot complete the pic- 
ture any more. 


Here at True Story Magazine we ¢get at the very 
heart of that social and economic change, as no 
one else could possibly do. We have two million 
of these wage-earning Americans who represent 
the great central core of this social and economic 
change. They are our readers and our writers. 
And they are the contact point of millions more. 
We know what is going on in this new order of 
things. We know that here is a mass market 
which under any conditions has never been 
equalled before in the history of the world. We 
know that your advertising dollar will go farther in 
the pages of True Story than it has ever gone before. 


This is no longer a matter of argument. Too 
many of the great advertisers of America have 
already tound it out. They have taken charge of 
the boat themselves and gone after a bucket. 





